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Auto Headaches 
Need All-Industry 
Rx, Morrill Says 


Reviews Problems, Urges 
‘Cooperative Mechanism’ 
To Find Solutions 


Thomas C. Morrill, vice-president of 
State Farm Mutual Auto, in his ad- 
dress at the Arizona Insurance Day 
conference in Tucson reviewed five 
“major trouble areas” in automobile 
insurance, which he listed as: 

1. The changing nature of the haz- 
ard which the automobile represents, 
a result of changes in vehicle design, 
of shifting populations, of increased 
usage, greater traffic density, and 
ever-mounting evidence that too many 
claimants, lawyers, doctors and garage 
operators are turning auto accidents 
into a source of private enrichment at 
the expense of the premium-paying 
public. 

2. Outdated territorial boundaries, 
which have been made unrealistic by 
tremendous post-war suburban and 
urban development. 

3. Inadequate rates 
risks. 

4. Increased role of politics in the 
regulation of rates. 

5. Apathetic or inept industry pub- 
lic relations efforts. 

Mr. Morrill called the industry-wide 
cooperation shown in the recently 
formed Insurance Institute for High- 
way Safety and the committee on fi- 
nancial responsibility “the best news 
of 1958.” This willingness to submerge 
competitive differences where united 
action is needed offers “hope for the 
solution of the truly serious problems 
of our business,” he said. 


Stresses Unified Action 


for assigned 


“The unity of action that has been 
achieved is more important than the 
specific agreements reached,” he de- 
clared. “Time brings new problems 
and new aspects of old problems... 
The existence of a cooperative mecha- 
nism should enable the industry to 
deal with those problems promptly 
and efficiently.” 

Today’s cars represent more value 
per insured unit than prior models, 
and the extra hazard represented by 
greater values per unit is compounded 
by greater damageability. Parts come 
in larger, more costly units. Mr. Mor- 
rill noted that the 1959 Mercury four- 
door sedan carries $303 worth of glass 
In its front and rear windows alone. 
This compares with only $101 in a 
comparable 1954 model. Using the list 
| Pfices on the least expensive model, 

10.7% of the total cost of a new Mer- 

tury is in its front and rear panes of 

glass. Five years ago the figure was 
only 4.5%. 
| Territorial boundaries, Mr. Morrill 
| declared, need more attention than 
they have had. “Here is a fertile field 
for Pricing, underwriting and public 
Telations work—the latter because the 
Public needs to understand the equity 
(CONTINUED ON PAGE 33) 








Clark Is Retiring, 
Brown Successor 
In Loyalty Post 


Herbert A. Clark, vice-president 
and manager of Loyalty group’s west- 





, \ 
Lloyd W. Brown Herbert A. Clark 


ern department, is retiring April 1, 
after 54 years in the business, 34 
with Loyalty. He will be succeeded 
by Lloyd W. Brown, vice-president, 
as western manager. 

Mr. Clark entered insurance in 1905 
in the loss department of Germania 
Fire, later National Liberty. He ad- 
vanced through various positions to 
general adjuster in 1913. He became 
assistant manager of the western de- 
partment in 1917 and manager in 
1921. He was elected a director and 
vice-president of National Liberty in 
1924 and went to the home office in 
New York in 1925. 

He resigned in 1925 to join the Loy- 
alty companies as manager of the 
western department. 

In 1934 he was appointed vice-pres- 
ident and a director of Firemen’s, 


Commercial, Metropolitan Casualty, 
and Milwaukee. 
He is a_ trustee of Underwriters 


(CONTINUED ON PAGE 35) 


Group Seeks Control 


Of American Mercury 


A Philadelphia group which claims 
ownership of 20,000 of the 400,000 out- 
standing shares of American Mercury 
of Washington, D. C., has sent proxy 
solicitations to the company’s share- 
holders for the election of new direc- 
tors. The group, which included Ray- 
mond L. Freudberg, president of 
Empire Mutual of Philadelphia and 
chairman of its affiliate, Plymouth 
Mutual Life, and Sidney Halpern, 
president of the latter, criticized 
American Mercury’s underwriting re- 
sults and failure to pay a dividend. 

In a letter to shareholders, John 
F. Idler, president of American Mer- 
cury, stated that the Philadelphia group 
aims to take control of the company’s 
management. He urged that share- 
holders defer signing any proxies un- 
til they have read the 1958 annual 
report of the company, which they 
will receive shortly. 

The report, Mr. Idler said, will re- 
veal that American Mercury, in 1958, 
had the highest earnings in its history 
and added a substantial amount to 
surplus. These results should per- 
suade shareholders that their interests 
will be served by signing the man- 
agement’s proxy which will accom- 
pany the report, Mr. Idler stated. 









Walter Luehring To 
Succeed Butler At 
Western Adjustment 


Walter R. Luehring has been ap- 
pointed general manager of Western 
Adjustment to succeed Ben M. Butler 
when the latter assumes his responsi- 
bilities as president of General Adjust- 
ment Bureau. 

Mr. Luehring began his career with 
Western Adjustment at Chicago in 
1934. He subsequently had assignments 
at Fond du Lac, Wis., and Peoria, and 
in 1947 became manager at Galesburg, 
Ill. He returned to the head office as 
general adjuster in 1951, later becom- 
ing executive supervisor, and in 1956 
he was named assistant general man- 
ager. 


$74 Million Holds Up 
As St. Louis Insured 
Tornado, Wind Loss 


Adjusters’ estimates made within a 
day or two of the tornado and high 
wind at St. Louis Feb. 10 have held up 
as the claim processing picture be- 
comes clearer. The original estimate of 
an insured loss of $7% million is about 
right, it appears, but the number of 
losses, estimated at first at as many 
as 18,000, probably will run fewer 
than that. 

The tornado was followed by high 
winds which reached 100 mph and 
caused widespread glass and interior 
damage. 

Western Adjustment and Under- 
writers Adjusting have storm offices 
in operation, and the National Board 
has established a supervisory office in 
the Pierce Building with B. P. L. 
Carden, general adjuster, in charge. 


The Feb. 20 issue of U. S. News & 
World Report has as its main article a 
commentary on why automobile in- 
surance costs are increasing. The story 
is objective and relates practically 
every one of the factors which have 
forced the insurers to raise rates. 





Undue Regulation 
Of Group A&S Will 
Reduce Its Potency 


Hanna Says Business Has 
Full Quota Of Legislative 
And Regulatory Problems 


NEW YORK—Undue state regula- 
tion of group A&S would result in pub- 
lic dissatisfaction, 
cut down on bene- 
fits and interfere 
with efficient ad- 
ministration and 
service, John P. 
Hanna, general 
counsel of Health 
Insurance Assn. of 
America, declared 
at that organiza- 
tion’s group forum 
here. 

The group A&S 

John P. Hanna business seems to 
have its full quota of legislative and 
regulatory problems, he said. Among 
important types of group A&sS legisla- 
tion introduced in one or more states, 
he cited Missouri and West Virginia 
bills which would prohibit cancellation 
of any A&S policy except for non-pay- 
ment of premium, a New York bill 
which would prohibit such cancella- 
tion after the policy has been in force 
for three years, and another New York 
bill would require that group coverage 
on individuals whose group insurance 
was terminated for any reason be con- 
tinued for life at the same benefit level 
and at the same rate. 

The health insurance business is 
“rising to the challenge” of making 
more permanent forms of coverage 
widely available to the public, Mr. 
Hanna said. But such legislation 
“would freeze all experimentation and 
programs by requiring all persons to 
purchase that type or none.” 

Mr. Hanna also discussed legislation 

(CONTINUED ON PAGE 35) 








Agricultural has presented Dudley-Wilson agency of New Haven with a 
plaque commemorating 80 years of company representation. Left to right at the 
presentation are Joseph Flach, Connecticut state agent; Donald M. Guyer, vice- 
president of the agency; Perry Dudley, agency president; Raymond F. Wiley 
resident secretary of the company at the tri-state office, New Rochelle, N. Y., 
which serves Connecticut; H. Hayes Landon, senior New England state agent, 
and Samuel B. Alderman, vice-president of the agency. 











Je NATIONAL UNDERWRITER 


SEES THREE KEYS TO CURRENT PROBLEMS 





Loss Leader Competition, Neglect Of The 
Insuring Function, And Resting On Laurels 


Many problems of the business are 
of its own making, Darrell L. Achen- 
bach, general manager of Country 
Mutual of Chicago, told the fire con- 
- ference there of Conference of Mutual 
Casualty Companies. These problems 
are internal factors which have lim- 
ited relationship to the general econo- 
my, he said. 

Three factors of this type are over- 
zealous competition, management’s 
failure to pay enough attention to in- 
suring, and inertia among insurers in 
dealing with their difficulties. 

Intense competition at the expense 
of sound underwriting has created 
some of the industry’s problems, he 
declared. Good, healthy competition is 
essential, and none should aspire to 
gain monopoly. But the loss leader 


approach, or subsidizing business in 
one territory at the expense of an- 
other, does long range harm to every- 
one. It encourages a race to get busi- 
ness on the books that may not be 
sound or profitable. This can disillu- 
sion the public and companies alike. 

He said he was not criticizing com- 
panies which, through efficiency, ag- 
gressive merchandising and sound 
developments in contracts and under- 
writing, are able to better to serve the 
public and get a larger share of the 
business. They deserve it, and that is 
progress. 

A second factor producing national 
problems is that top management of 
some insurers have considered their 
responsibilities as being to head an 

(CONTINUED ON PAGE 29) 





Chicago Fire Engineers 
Elect Sear! President 


Edwin N. Searl, Western Actuarial 
Bureau, was elected president of Chi- 
cago Society of Fire Protection Engi- 
neers at the February meeting, suc- 
ceeding Morton Luber, Steel Ins. Co. 

Other officers are Ralph Sullivan, 
Standard Oil of Indiana, ist vice- 
president; Ray Sapp, American District 
Telegraph, 2nd vice-president, and 
Carl B. Olsen, W. A. Alexander & Co., 
secretary-treasurer. Otto Freilinger, 
W. A. Alexander, and George Stahl, 
National Board, were named to the 
executive committee. 

Luncheon speaker was Chief Wayne 
Swanson of the Rockford, IIL, fire 
department. He narrated slides of his 
tour of European fire fighting facilities. 


Interstate F.&C. 
Reports Gains In ‘58 


Written premiums of Interstate Fire 
& Casualty, the insurer managed by 
George F. Brown & Sons of Chicago, 
increased 50% in 1958 to $5,196,816. 
Underwriting results were satisfactory 
with a loss ratio of 54.6%. Surplus to 
policyholders at $1,339,264 was up from 
$829,961 the year before. Assets 
gained nearly $2 million to a total of 
$5,506,531. 

Chicago Ins. Co., wholly-owned sub- 
sidiary of Interstate F.&C., completed 
its first year of operations in 1958 
with written premiums of $177,202. 
Consolidated earnings after taxes were 
$113,813 for Interstate and Chicago, 
equal to $1.63 a share. In 1957 the 
earnings were $1.16 a share. 


Campbell To N. E., Clinton 
To Ark. For Aetna Fire 


Aetna Fire has appointed Claude 
Campbell marine special agent for New 
England. James H. Clinton Jr. succeeds 
him as special agent at Little Rock. Mr. 
Campbell joined the company in 1948 
and went to Little Rock in 1950. Mr. 
Clinton joined the company in 1947 in 
the home office marine department. 
Since 1953 he has been a marine under- 
writer at Dallas. 

Vivian Gould has been elected presi- 
dent of Mutual Agents Assn. of Grand 
Rapids. Henry Forsetlund is vice- 
president and Everett Van Slyke is 
secretary-treasurer. 


Two New Directors For 
Underwriters Adjusting 


At the annual meeting of Under- 
writers Adjusting Co. Lloyd W. 
Brown, vice-president of Loyalty 
group, was elected a director to suc- 
ceed H. A. Clark, who is retiring, and 
C. E. Curtis, president of Ohio Farm- 
ers, was elected a director to succeed 
J. C. Hiestand, who has retired. 

Directors reelected were W. A. Seely, 
Crum & Forster; J. G. McFarland, 
National Union Fire; E. R. Voorhis, 
Royal-Liverpool; G. L. Scott, North 
British; C. D. James, Northwestern 
National; E. A. Domke, Millers Nation- 
al; A. M. Mills, Camden Fire; K. E. 
Chapman, Agricultural, and K. C. 
White, Underwriters Adjusting. 


White Is Reelected 


Mr. White was reelected president 
of Underwriters Adjusting and 
Messrs. McFarland, Seely and F. S. 
King were reelected vice-presidents. 
H. L. Pettigrew was reelected secre- 
tary-treasurer. 

It was reported that the number of 
losses adjusted followed the over-all 
trend in the midwest territory, de- 
creasing slightly, with the decrease 
confined to extended coverage. Losses 
under other coverages showed an 
over-all increase. 


OK Distribution Of 
Stock In Argonaut 


Superior court of San Francisco has 
approved the plan for distribution of 
stock in Argonaut to policyholders of 
record June 30, 1957, of the predeces- 
sor Argonaut Exchange. Policyholders 
of the old reciprocal will become own- 
ers of a stock company with assets of 
more than $24 million at no cost to 
themselves. Approximately $7,000 Cal- 
ifornia employers become stockholders 
of Argonaut. 

Argonaut Exchange was converted 
from a reciprocal to a stock company 
July 1, 1957. At that time one million 
shares of common stock were issued 
to the exchange as trustee for policy- 
holders who are entitled to receive an 
equitable proportion of the stock. 


Agree To Sale Terms 
For Harbor Of San Diego 


SAN DIEGO—Preliminary agree- 
ments have been signed for the sale of 
Harbor of San Diego to a syndicate 
headed by Norman C. Roberts, an 
investment man. 

If all of Harbor’s stockholders agree 
to the sale by March 19, the total sale 
price will approximate $2.5 million. 
There are 160,000 shares outstanding 
with fewer than 100 stockholders. The 
principal stockholders have agreed to 
sell at book value plus 35% of un- 
earned premium reserve, or a total not 
to exceed $15.50 a share. 

Harbor was incorporated in 1946. 
The president is Fred H. Rohr, who is 
also chairman of Rohr Aircraft Corp. 

Mr. Roberts said his syndicate has 
no intention of reselling its stock or of 
changing the present management. 


Name, By-Law Changes 
OK'd By Ore. Agents 


Members of Oregon Assn. of Insur- 
ance Agents have approved by a 3 to 1 
majority a number of amendments to 
the constitution and by-laws. Among 
these are a change in the official name 
to Oregon Assn. of Independent In- 
surance Agents. The members also 
approved allowing dues to be revised 
by joint action of the executive com- 
mittee and local association presidents, 
an increase in the executive committee 
membership to 13, and a provision for 
a permanent legislative committee. 





MUTUAL CON- .. 
GRATULA- |. 
TION S: Thomas 
Thacher, (left), 
new’ insurance 
superintendent of 
New York, and 
Harry J. McCal- 
lion, associate gen- 
eral counsel of 
New York Life, 
new chairman of 
the insurance sec- 
tion of the New 
York State Bar 
Assn., at the sec- 


tion’s annual 
meeting in New 
York City. 
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Large Loss On Mail 
Cover In Air Crash 


Insurers writing registered and first 
class mail coverage are watching 
closely the efforts to salvage the 
American Airlines turbo jet plane that 
plunged into the East River near La- 
Guardia field, New York, Feb. 4. Be- 
cause it left Chicago at 9 p.m, it 
carried a heavy load of mail. Prac. 
tically every insurer writing this type 
of business is involved. 

It is too early to do more than 
guess at what the insurance loss will 
be on the millions of dollars worth of 
checks, bonds, stock rights and cer. 
tificates, etc., that went down with 
the aircraft. Salvage operations are 
being continued. Approximately 50,- 
000 checks for a face amount of $21 
million were recovered in three nylon 
bags. A fourth had burst and part of 
the contents were gone. Another bag 
with $4 million worth of checks was 
not found. 

One firm had $300,000 worth of 
stock certificates aboard the plane, 
The total amount in stock certificates, 
rights, etc., that were involved in the 
crash will run into many milions of 
dollars, underwriters estimate. As of 
Feb. 16 only a fourth of the bags 
aboard had been recovered. 


Salvage Usually Is High 


Salvage in such losses generally 
runs quite high. Stocks lost can event- 
ually be replaced. Here the insurer has 
to post a bond that the stocks won't 
turn up in the wrong hands, in order 
to get the replacement. However, even 
on checks, the losses to the insurer 
can amount to a good deal. If they 
were microfilmed, they can be re- 
issued, though some banks like to get 
the approval of the writer before do- 
ing so. If they were not microfilmed, 
however, and the payor insists upon 
having the original returned before 
writing another, the result is a loss 
for the insurer. 

The costs of replacement are borne 
by the coverage. These can run into 
time and money. The 50,000 checks 
recovered from the Feb. 4 aircraft 
crash were a shipment from Federal 
Reserve Bank of Chicago to Federal 
Reserve Bank of New York. The lat- 
ter bank dried out the water-soaked 
and fuel oil-saturated checks in its 
boiler room. 

The coverage is written either to 
cover the cost of replacement or to 
cover the face value of the documents. 


Wyo. Auto Rates Revised 

National Bureau of Casualty Under- 
writers and National Automobile Un- 
derwriters Assn. have revised auto- 
mobile rates in Wyoming, effective 
Feb. 18. 

Private passenger autombile liabil- 
ity changes result in a statewide re- 
duction of 3%. In the Casper and Chey- 
enne areas, reductions range from $2 
for 1A to $8 for 2C. In the rest of the 
state, rates remain unchanged. 

The bureau also increased commer- 
cial car rates 4% and garage broad 
coverage 13%. 

NAUA increased comprehensive $6, 
reduced $50 deductible collision 8%, 
and $100 deductible 5%. 

Fire, theft and comprehensive on 
commercial automobiles operating 
within a 50 miles radius go up 3%. Col- 
lision premiums on these vehicles g0 
down 6%. 
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..a theme which expresses the pioneering history 
- BEM, 
‘ + , . . . . 
of Nationwide ...and symbolizes our sincere 


A Y fe) Ra W a Le) E determination to keep evolving new solutions 


INSURANCE 
@’» peo” to the consumer’s changing problems. 


It describes our greatest product. 


Nationwide Mutual Insurance Company - Nationwide Life Insurance Company - Nationwide Mutual Fire Insurance Company - home office: Columbus, Ohio 
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Results Of And Philosophy Behind 


The Family Compensation Coverage 


The family compensation extension 
of the automobile liability policy which 
Nationwide Mutual is writing in sev- 
eral states was discussed and defended 
by P. L. Thornbury, vice-president 
and general counsel of the Nationwide 
group, at the Miami Beach meeting of 
National Assn. of Independent Insur- 
ers. The coverage has stirred up con- 
siderable interest among attorneys, 
underwriters and insurance executives. 

From the sales standpoint, Mr. 
Thornbury said, the public has been 
receptive to the coverage. Latest avail- 
able statistics indicate that approxi- 
mately 60% of new business written 
includes the coverage. This indicates 
that the public is willing to pay a pre- 
mium for protection which will pro- 
vide a schedule of benefits to injured 
persons regardless of liability. 


Results in Maryland and Delaware, 
where the coverage has been in force 
for more than two years, point to lower 
loss cost and loss adjustment expense. 
For 1957, the combined family com- 
pensation and BI liability loss ratio 
was lower than the combined BI-med- 
ical payment loss ratio. There was 
some reduction in outside claims ex- 
pense because of a lower law suit 
frequency, though internal expense is 
as much as or more than the BlI-med- 
ical payments coverage because of 
payments for indemnity. 

The medical payments is not avail- 
able to build up a liability claim, he 
observed. Also, double payments un- 
der liability and medical payments 
are eliminated as far as passenger 
claims are concerned. 


Acceptance of the compensation 
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schedule by third parties who have the 
right of election is indicated by a study 
of 416 claims incurred in Maryland 
and Delaware from March 1, 1956, to 
July 1, 1957. The study showed that 
family compensation was accepted in 
23% of the claims, rejected in 63%, 
and closed without payment in 14%. 
These figures are not final since 91 
of the claims still were pending. How- 
ever, a review of the files indicates 
that the final results will not vary 
much from the percentages _indi- 
cated. 

“It is our conclusion, therefore, that 
the third party claimants will elect to 
accept compensation in 20 to 25% of 
all claims. Most of those accepting 
payment under the schedule were in 
the small claims class and so-called 
non-liability claims. In the more seri- 
ous BI cases, the claimant declined 
to accept payment under the schedule 
and elected to proceed under the law 
of negligence.” 

It is a good public relations cover- 
age, Mr. Thornbury observed. In one 
case an eight year old boy was fatally 
injured when he ran into the side of 
a policyholder’s car. Insured did not 
feel in any way negligent. But the fact 
that the company was able to pay $2,- 
000 under the compensation coverage 
pleased him since he felt very badly 
about the accident. 


No Complaints On Adjustments 


To date, no policyholder or member 
of the public has complained about 
the way the losses have been adjusted 
under the coverage. 

Instead of leading to the applica- 
tion of the compensation principle to 
automobile claims generally, Mr. 
Thornbury believes that the family 
compensation type of coverage, which 
offers an alternative basis of settle- 
ment, will reduce the demands for the 
compensation approach. Since the cov- 
erage will pay in many instances while 
still maintaining the alternative to 
proceed under the law of negligence, 
it will to a large extent meet the so- 
cial demands that automobile victims 
be compensated for their injuries. 


Presents No Threat 


Neither does Mr. Thornbury regard 
the coverage as a threat to the negli- 
gence system, which was contended 
at one meeting of New York State Bar 
Assn. In fact, he emphasized, the con- 
trary should result. The clamor for a 
compensation system arises because of 
unpaid medical and hospital bills 
when recovery cannot be made under 
negligence. This pressure is removed 
by a voluntary plan of private insur- 
ance, paying such bills up to the 
amount provided for by the schedule 
regardless of liability. 

Mr. Thornbury pointed out that mil- 
lions of so-called nuisance claims, usu- 
ally classified as non-liability, have 
been settled by insurers. Most of these 
claims are settled or paid without any 
serious consideration of the element 
of fault. Many serious BI cases are 
settled by payment of substantial 
sums where insured is not negligent. 

Why should a person responsible 
for his injuries by his own carelessness 

(CONTINUED ON PAGE 26) 
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Maryland Casualty 
Underwriting Loss 
Down, Peak Volume 


Maryland Casualty had an under- 
writing loss of $3,115,964 in 1958 com- 
pared with one of $8,545,061 in 1957, 
Written premiums were $125,245,745, 
an increase of $6,213,686. Unearned 
premium reserve rose by $5,444,957 to 
$72,764,981. Policyholders surplus in- 
creased to $72,843,394 from $55,719,285, 

Income from investments was $5,- 
639,937, a gain of $319,810. Largely be- 
cause of this return and a tax refund 
of $2,702,176, the company had an op- 
erating profit of $5,104,690 in 1958 
compared with a loss of $2,276,035 the 
previous year. Earnings per share were 
$3.46 against a loss of 30 cents in 1957, 


Notes Steady Improvement 


William T. Harper, chairman and 
president, noted a steady betterment 
in underwriting results in the last half 
of 1958. He attributed this to rate in- 
creases in most states, particularly in 
automobile lines. More selective un- 
derwriting, with tighter control of 
risks also contributed to the improve- 
ment. Mr. Harper said that the imme- 
diate future outlook is encouraging. 
There are many indications that the 
business is emerging from the serious 
loss situation of the past several years. 

Casualty premium writings in 1958 
were $104,607,140. Automobile writ- 
ings, up 12.2% from 1957, were $56,- 
621,752 or 45.2% of the 1958 total vol- 
ume. Automobile underwriting results 
were considerably better than in 1957, 
but major benefits of auto rate in- 
creases will be felt in 1959, Mr. Harper 
noted. 

Fire and marine premiums totaled 
$10,751,916 in 1958, representing 8.6% 
of total writings and an increase of 
13.5%. Fidelity and surety volume de- 
clined slightly to $9,886,688, or 7.9% of 
the total. 

Assets at the end of 1958 were $231,- 
362,769. 


R. I. Lawyers Ask Rise 
In Fees For WC Cases 


Rhode Island Bar Assn. has suggest- 
ed a schedule of minimum fees for 
lawyers handling lump sum commuta- 
tion cases before the state workmen’s 
compensation commission. The com- 
mission’s present schedule allows a fee 
of 15% for the first $1,000 and 10% for 
the remainder of a lump sum settle- 
ment. 

The association is seeking 25% of 
the first $1,000, 20% of the next $2,- 
000, and 10% of any amount above 
$5,000. The association stated that this 
schedule is not mandatory for mem- 
bers and is not an attempt to regulate 
fees or otherwise interfere with the 
usual attorney-client relationship. 


Gains For Badger Mutual 


Badger Mutual’s 1958 premium 
writings of $9,357,420 were an increase 
of 9.3% over the previous year. Premi- 
ums for auto and other casualty lines 
were up 14.9%, and fire, homeowners 
and all other premiums _ increased 
8.1%. 

Of $11,984,721 in assets at Dec. 31, 
cash and bonds were $7,092,856. 

In 1958 the company processed 39,- 
189 claims for a total of $4,327,911. 
Taxes and fees for the year were 
$341,805, an increase of 28.2%. Surplus 
increased to $2,135,209, and the un- 
earned premium reserve increased to 
$5,188,604. 
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At MID-UNION eee the managing agent 


is a recognized expert in the transportation industry! 





THE TRANSPORTATION INDUSTRY has grown tremendously in the last 
decade. The insurance men who formed Mid-Union were answering the re- 
quirements of the transportation field . . . providing the long-haul commercial 
trucker with the specialized and “‘tailored”’ insurance he urgently needed. 


THE MID-UNION ORGANIZATION was formed when the founders of 
Mid-Union selected managing general agents who would be not merely distrib- 
utors, but insurance counselors to the transportation industry . . . experts who 
recognize the importance of answering client’s needs with economical cover- 
ages geared to actual trucker requirements! 


A FEW OF THE MANAGING GENERAL AGENTS OF MID-UNION ... 


L. E. BUTLER, INSURERS OF VIRGINIA, INC., 
P. O. Box 401, 3121 W. Marshall Street, 
Mesa, Arizona. Richmond, Virginia. 
Woodland 4-4513 6-4984 
FAR-MOOR AND COMPANY, McHATTON & REICHERT, INC., 
Box 457, , 323 Vine, 
Moorhead, Minn. Evansville 1, Indiana. 
3-4511 Harrison 3-6428 
SOUTHERN INSURORS, INC., 
214N. Sixth St., 
Fort Smith, Ark. 
Sunset 3-6147 


MID-UNION KNOWS THE TRANSPORTATION FIELD. 
FOR MORE INFORMATION, WRITE WIRE OR CALL... 


MIDUNION 


INDEMNITY COMPANY 


Public National Insurance Company 
Telephone SHerwood 2°7040 * 853 Dundee Avenue ELGIN: Illinois 

















Since the 1940s, when a manpower 
shortage and rising labor costs gave 
impetus to protection by remote con- 
trol, the electric protection industry 
has been expanding rapidly. American 
District Telegraph Co., which provides 
electric and electronic protection serv- 
ices for commercial, industrial and 
other properties throughout the coun- 


EQUALLY ESSENTIA 


for RELIABLE PROTECTION 
against FIRE, 


AUTOMATIC ALARM / 


SYSTEMS 


scientifically engineered, 
skillfully manufactured — 


and 
expertly 
\ installed 


When you install a protective system, 


operating condition at all times. Even 


alarm equipment is well designed, carefully manufactured and 


properly installed, it can be no better 
it receives. 


Every ADT Protection System receives regular, specialized 
attention to assure that it is constantly in readiness to operate in 
emergency. The value of such maintenance measures is evident in 
the enviable record of service supplied year after year to over 
65,000 commercial and industrial establishments and other prop- 
erties in approximately 2,000 municipalities from coast to coast, 
and to highly important security systems used by more than 30 
Government agencies in upward of 300 locations. 

Only ADT has the extensive facilities, trained personnel and 
years of experience to give your property, profits and employees’ 


jobs the security they deserve. 








Modern Electric Protection Holds 
Property Losses To Very Low Point 


AHeNATIONAL UNDERWRITER 


Last year losses in premises protected 
by supervised sprinklers were only 2/ 
100 of 1% of the values protected. Year 
after year, burglary losses have aver- 
aged less than 1/100 of 1% of the val- 
ues protected. Thus ADT acts as an ally 
of the insurance business in the fight 


try, has increased its list of subscrib- against rising fire and burglary losses. 


ers to more than 66,000, nearly double 
the number 15 years ago. 

The value of ADT-protected proper- 
ties is estimated at $55 billion, not in- 
cluding cash and securities in the U. S. 
Treasury, mints, Federal Reserve 
banks and branches, and thousands of 
other banks throughout the country. 


Began As Messenger Service 


Now approaching its 85th birthday, 
ADT began as a messenger service in 
the days before the telephone came 
into general use. Telegraph call boxes 
were placed in subscribers’ premises 





BURGLARY and OTHER HAZARDS 


: Regular \ ; 
/ inspections, | 
tests and 


complete maintenance 





by specially 
trained 
technicians 


ag: * 


| 


...and you get ALL with ADT 


it must be kept in perfect 
though your fire or burglar 


The following ADT Automatic Protection 
Services can be combined to give you bet- 
ter protection at lower cost. 

SPRINKLER SUPERVISORY AND WATER- 
FLOW ALARM SERVICE — for sprinklered 
properties. 

AUTOMATIC FIRE DETECTION AND 
ALARM SERVICE—for unsprinklered 
properties. 

PREMISES BURGLAR ALARM — for doors, 
windows, walls, ceilings and other points 
of entry. 

TELAPPROACH — for safes. 
PHONETALARM — for vaults. 

HEATING AND INDUSTRIAL PROCESS 
SUPERVISION. 


than the attention and care 


AN ADT SPECIALIST WILL EXPLAIN HOW THESE SERVICES CAN BE APPLIED TO 
PROTECT YOUR PROPERTY MORE EFFECTIVELY. CALL OUR LOCAL SALES OFFICE 
OR WRITE TO OUR EXECUTIVE OFFICE. 


Controlled Companies of 


AMERICAN DISTRICT TELEGRAPH COMPANY 
A NATIONWIDE ORGANIZATION 





Executive Office: 155 Sixth Avenue, New York 13, N. Y. 
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for convenience in summoning a mes- 
senger, a hansom cab, a doctor, police- 
men or firemen. If a fire call was re- 
ceived at the central office of the dis- 
trict, a messenger answered the sum- 
mons with a fire extinguisher strapped 
to his back, while another raced to the 
engine house to alert fire fighters. 

With the advent of the telephone, 
the messenger business went into a 
decline. Although early telephone 
services frequently made use of dis- 
trict telegraph offices and facilities, 
the district companies realized that 
the telephone industry would soon be 
on its own and that it was important 
for them to extend their operations in 
the field of protective signaling. 

This situation led to the develop- 
ment of watchman supervision, which 
started in Cleveland. One ADT sub- 
scriber, the owner of a small factory, 
is credited with having first conceived 
the idea of central station supervision 
of watchmen. Guarding the subscriber’s 
factory was his father-in-law, who 
had an unfortunate tendency to doze 
off with a lighted pipe in his mouth, 
endangering his life and the property 
as well. The subscriber was afraid he 
would some day find his factory in 
ashes and his father-in-law among the 
missing. 


Saved Plant And Papa 


Putting an inventive mind to work, 
the factory owner solved his problem 
by having the Cleveland ADT central 
station watch the watchman. He in- 
structed his father-in-law to signal 
from the call box every hour on the 
hour, indicating that he and the facto- 
ry were both in good condition. ADT 


had only to check those signals. But if § 
the signal failed to come in, ADT was 


to send a messenger over to see what 
was wrong. 

ADT companies in other cities soon 
applied this principle of electric super- 


vision to serve their subscribers. In- 


1901, when the district companies con- 
solidated to form the present nation- 
wide ADT organization, watchman su- 
pervision was being supplied in 80 
cities. Meanwhile, many of the compa- 
nies had pioneered in supplying burg- 
lar alarm and automatic fire alarm 
services. 

The consolidated companies gradu- 
ally extended their activities by con- 
centrating on automatic fire alarm, 
burglar alarm and sprinkler supervi- 
sory and waterflow alarm services. 
Detection and alarm devices, transmis- 
sion equipment and operating tech- 
niques were improved and standard- 
ized to meet the requirements of 
insurance underwriters. In 1911, the 
messenger service was discontinued 
and the company engaged exclusively 
in supplying electric protection serv- 
ices. 


Connected To Central Station 


Under central station service, the 
protection systems installed in sub- 
scribers’ premises are connected by 
private wire to the ADT central sta- 
tion, a center where operators are on 
24-hour-duty to receive incoming sig- 
nals and take whatever action the 
situation demands. When required, po- 
lice or fire headquarters are notified 
by direct wire, and uniformed ADT 
guards are dispatched to investigate. 
In areas not served directly by ADT 
central stations, the company supplies 
systems directly connected to fire or 
police headquarters. 

One of ADT’s most widely used 
services is central station supervision 
of automatic sprinkler systems. In 
sprinklered properties, sprinkler sys- 
tems can be made inoperative or inef- 
fective by closed shut-off valves oF 

(CONTINUED ON PAGE 30) 
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From one deliveryman to another 


...goes our Mr. Za’s package. Accepting it, A. L. Hammell, 
president of Railway Express—which for twenty-two 
years has been a Zurich-American client. 


Takes Insuremanship* to build such long-time relation- 
ships. Practiced only by Zurich-American 
agents. Like our Mr. Za—always swift, 
sure and service-giving. Also calm, cool 
and sales-collecting. 


Only Z-A Insuremen have our multiple- 
line portfolio of policies and our coop- 
erative departments. Our excellent repu- 


‘ d WIDIC ANAT 
tation and fine service, too. ZURICH : AM 











They find one sale leads to several—and all to rustling 


new leaves on their money trees. A situation you might 
enjoy. If so, cast your eyes over our booklet on 
Insuremanship, our new concept of insurance selling. 


Glad to deliver one. Just send us word. 


ZURICH INSURANCE COMPANY 

AMERICAN GUARANTEE AND LIABILITY INSURANCE COMPANY 
ZURICH LIFE INSURANCE COMPANY (an affiliate) 

135 South LaSalle Street, Chicago 3, Illinois 

OFFICES IN PRINCIPAL CITIES: New York, Boston, Providence, 
New Haven, Buffalo, Amsterdam, Orange, Philadelphia, Pittsburgh, 
Baltimore, Greensboro, Charleston, Savannah, Atlanta, Birming- 
ham, Canton, Cleveland, Cincinnati, Detroit, Grand Rapids, 
Minneapolis, Milwaukee, Chicago, Jackson, Dallas, St. Louis, 
Kansas City, Denver, Seattle, Portland, Sacramento, San Francisco, 
Fresno, Los Angeles, Phoenix. 


©1959 Zurich-American Insurance Companies *T™M 











F.&D. Has Gain 
in Underwriting, 
Volume, Earnings 


Fidelity & Deposit had an underwrit- 
ing profit of $1,588,227 in 1958, com- 
pared with one of $1,984,393 in 1957. 
Net premiums rose to $19,570,570, an 
increase of $21,898. Earned premiums 
totaled $18,774,728, or $449,863 more. 
At the end of 1958, policyholders sur- 
plus was $48,624,506 and assets were 
$78,636,304, reflecting gains of $8,858,- 
457 and $9,243,085, respectively. 

Losses and loss expenses incurred in 
1958 were 32.6% of earned premiums, 
against 30.7% in 1957. In commenting 
on this aspect of the company’s opera- 
tions in his annual report to stockhold- 
ers, B. H. Mercer, president, expressed 
concern over the growing number of 
bank holdups and embezzlement losses. 
He also noted the detrimental effect of 
intense competition in the construction 
field. Failures among contractors in 
the past four years have increased 


FeNATIONAL UNDERWRITER 


North America Has 
Small Underwriting 
Loss, Peak Assets 


North America companies had an 
underwriting loss of $1,809,000 in 1958. 
Written premiums were up to $340,- 
537,000 from $322,738,000 in 1957. Pol- 
icyholders surplus increased by $113,- 
964,000 to $513,589,000. Assets were up 
by $154,978,000 and topped $1 billion 
for the first time at $1,022,370,000. 

North America had an underwriting 
profit of $180,000 in 1958 while In- 
demnity of North America showed an 
underwriting loss of $1,990,000. 

North America’s premiums were 
$191,972,000, down $5,043,000. This re- 





more than 50% over the preceding 
period. 

Investment income after taxes was 
$1,757,625 in 1958, a gain of 7.6%. The 
company earned $2,511,047 or $6.28 a 
share in 1958, compared with $2,608,- 
064 or $6.52 a share the year before. 


flected transfer of all automobile and 
casualty business to Indemnity of 
North America. Unearned premium 
reserve was up 14,680,000. 

Indemnity of North America wrote 
premiums of $148,565,000, an increase 
of $22,842,000. Unearned premium re- 
reserve was up $14,680,000. 

North America had an incurred to 
earned loss ratio of 57.95 and incurred 
to written expense ratio of 38.7. For 
the indemnity company these figures 
were 63.5 and 35.7. Consolidated, the 
two figures were 60.4 and 37.4. 
Diemand Gives Report 

In his report, John A. Diemand, 
president, noted that in 1958 Indem- 
nity of North America had assigned 
risk premiums of more than $2 million 
which produced an underwriting loss 
in excess of $1 million. 

Investment income for the group 
before taxes was $27,662,000, an in- 
crease of 4.4%. Net operating income 
was $23,015,000, an increase of $7,- 
900,000. 


A compulsory automobile liability 
insurance bill has been introduced in 
the Minnesota legislature. 





A STOCK COMPANY 


HOME OFFICE: 
222 WEST ADAMS STREET 





FIDELITY GENERAL 


WRITING........ IN ILLINOIS 


WORKMEN'S COMPENSATION 
OWNERS’, LANDLORDS’ & TENANTS’ LIABILITY 
MANUFACTURERS’ & CONTRACTORS’ LIABILITY 
COMPREHENSIVE GENERAL LIABILITY 
COMPREHENSIVE PERSONAL LIABILITY 
AUTOMOBILE . . . SPECIALISTS ON LOCAL FLEETS 
GARAGE LIABILITY 

LIQUOR LIABILITY 

MALPRACTICE LIABILITY 

BEAUTY SHOP LIABILITY 
BURGLARY 

PLATE GLASS. . . INCLUDING 50-50 
BOILER & MACHINERY 


A NEW CHICAGO COMPANY WITH EXTENSIVE FACILITIES... FLEXIBLE 
UNDERWRITING ... REALISTIC RATING ... INDEPENDENT ! ! ! 


FOR MORE INFORMATION, PHONE OR VISIT OUR HOME OFFICE... 


INSURANCE COMPANY 


CHICAGO, ILLINOIS 


PHONE: 
RAndolph 6-4060 
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Underwriting Loss 
Down, Surplus Up 
For Great American 


Great American had an underwriting 
loss of $8,219,568 in 1958 compared with 
a loss of $13,042,977 in 1957. Written 
premiums were down $1,641,519 to 
$144,871,190 due to underwriting re- 
finements and the elimination of un- 
profitable production sources. Un- 
earned premium reserve declined from 
$102,979,081 to $101,058,974. Policy- 
holders surplus increased by $47,411,- 
181 to $185,182,789 at the end of 1958. 

Ocean marine writings in 1958 were 
up 5.4%, hail .1%, liability other than 
auto 4.1%, property damage other than 
auto 2.7%, and miscellaneous 2.6%. 
Premiums for other lines decreased. 

The ratio of losses and loss expenses 
incurred to premiums earned was 65.2 
and the ratio of other expenses incur- 
red to premiums written was 41. In 
1957 these figures were 67.8 and 40.4. 


Notes Encouraging Trend 


In the annual report D. R. Ackerman, 
chairman, and William E. Newcomb, 
president, noted that although fire lines 
showed a small underwriting loss in 
1958 they began to develop a profit at 
mid-year and the trend in the last six 
months was encouraging. Casualty 
lines produced practically the entire 
underwriting loss. Automobile liability 
continued to be the chief problem, as it 
has been for several years, although 
some improvement was noted. 

Investment income in 1958 was $10,- 
871,689, an increase of 6%. Operating 
profit was $2,605,886 compared with a 
loss of $1,450,364. Assets reached a re- 
cord high of $371,043,724. 

The group reported that the merger 
at the end of 1958 of Great American 
Indemnity, Rochester American, Mas- 
sachusets F.&M. and Detroit F.&M. into 
Great American has cleared the way 
for economies in operation. American 
National Fire was not merged because 
this additional production facility was 
desired in certain areas. 

Coburn Joins Kemper Companies 

Thomas D. Coburn has joined the 
Kemper companies as special agent at 
Seattle. He has been for 2% years fire 
and inland marine underwriter for 
Groninger & Co. agency of Seattle. 
Before that he was with Northwest- 
ern Mutual as an underwriter. 


Howard A. Goetz, president of Grif- 
fiths, Tate Ltd., will leave for London 
Feb. 26 to visit Lloyds underwriters. 





JUNIOR EXECUTIVE— 
EXECUTIVE FIRE— 
CASUALTY OPENINGS 
$18,500.— $7,500. 


East Home Off. Fire V. P. $18,500. 
M. West Home Off. Fire Production Ex. $15,000. 
M. West Home Off. Fire Und. Mgr. $13,500. 
East Cas. Und. Mgr. $12,500. 
M. West Br. Off. Claim Supv. (Lawyer) $9,000. 
M. West Br. Off. Multiple Line Sis. Mgr. $8,500. 
lowa Fire—State Manager 500. 
M. West Jr. Bond Ex. $8,000. 
M. West Jr. Marine Mgr. $7,500. 


Our Junior Executive and Executive listings are 
the most comprehensive in the country by reason 
of nearly two decades specialization in the in- 
surance personnel field. 

Write for HOW WE OPERATE. No obligation 
to register. 


INSURANCE PERSONNEL EXCLUSIVELY 
330 S. Wells Chicago 6, 
HArrison 7-9040 
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REINSURANCE 


Reinsurance is a tradi- 
tionally firm buttress 
in the orderly process 
of protecting American 
enterprise. 


As in over four decades 
of past service, you’ll 
still find Employers Re 
contracts exactly fitted 
to your needs. 


EMPLOYERS REINSURANCE CORPORATION 


KANSAS CITY, MISSOURI 
21 West 10th St. 


NEW YORK CHICAGO SAN FRANCISCO 
107 William St. 175 W. Jacksen 100 Bush St. 
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Faulty Suit Kills Sonic Barrier Case 


U. S. circuit court of appeals has re- 
versed and remanded a district court 
judgment against London Lloyds and 
other foreign insurers in favor of Ok- 
‘ lahoma residents whose property was 


damaged when navy and air force 
planes broke the sound barrier during 
an air show. The case is reported in 9 


CCH (Fire & Casualty) 895. 

F. R. Blair and Pearl Blair, his wife, 
brought suit for themselves and other 
residents near Oklahoma City against 











Many an agent’s heart does a double 
flip whenever a big compensation cover- 


the U. S. to recover damages under the 
tort claims act. The complaint stated 
that on or about Sept. 3, 1956, the De- 
partment of the Air Force and the De- 
partment of the Navy participated in a 
national air show at Will Rogers Field 
near Oklahoma City. It was charged 
that jet planes were propelled at a 
speed sufficient to break the sonic 
barrier. This resulted in violent and 
explosive vibrations which damaged 
two dwellings owned by the Blairs, 
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age comes up for renewal. Bituminous 


agents, on the other hand, take these 
occasions in stride. Because once he has 
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“,..and then, you say, the company refused to renew.” 


ducing health. Make an appointment 
with Bituminous and see. 


and other dwellings and buildings. The 
Blairs’ property was damaged to the 
extent of $750. More than 300 other 
property owners intervened in the case 
with individual claims ranging as high 
as $3,000. 


Insurers In Suit 


By supplemental complaint, Mendes 
& Mount of New York City, attorneys 
in fact for London Lloyds and various 
foreign insurers, were joined as de- 
fendants. It was held that prior to the 
air show, the insurers covered the 
U. S., its officers, employes and mem- 





TO SERVE THE AGENT — 


the business, the Bituminous agent has 
a far-above-average record for keeping it. 
Bituminous’ tailored underwriting, 
Bituminous’ best-in-the-business safety 
engineering, Bituminous’ fast-and-fair 
claim service, and Bituminous’ on-the- 
ball audit service are just what the 
doctor ordered for your premium pro- 






security | 


| SERVICE 





Bituminous maintains strategically lo- 
cated branches or general supervisory 
agents at Atlanta, Belleville, Birming- 
ham, Charlotte, Chicago, Coral Gables, 
Dallas, Detroit, Indianapolis, Kansas 
City, Louisville, Milwaukee, Minne- 
apolis, Nashville, New Orleans, 
Omaha, Philadelphia, Pittsburgh, 
Richmond, Rock Island and St. Louis. 








Bituminous Casualty Corporation 


BITUMINOUS FIRE AND MARINE INSURANCE COMPANY ° 


Specialists in Workmen's Compensation 


ROCK ISLAND, ILLINOIS 
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bers of the armed forces up to limits of 
$500,000 for liability for damages 
caused by participating aircraft. The 
policy specifically covered claims aris- 
ing out of sound wave shock resulting 
from breaking the sonic barrier. The 
U. S. and Mendes & Mount filed sep- 
arate motions to dismiss the action, 
The U. S. admitted that the sonic bar- 
rier had been broken at specified lo- 
cations. 

A motion was filed for partial sum- 
mary judgment in favor of the Blairs 
and other plaintiffs and for the ap- 
pointment of a master to determine 
damages. The court was asked to enter 
judgment that the insurers were in- 
debted, under their contract with the 
U. S., to each of the plaintiffs for dam- 
ages. Attorneys for Lloyds conceded 
that the insurers had contracted with 
the U. S. to pay all damages caused by 
the breaking of the sonic barrier 
whether due to negligence or other- 
wise. 

After this concession, the district 
court ruled that the motion of the U. S. 
to dismiss the action be held in abey- 
ance and that Lloyds’ motion to dismiss 
be denied. The court further held that 
plaintiffs were entitled to judgments 
in amounts to be determined later. 


Causes Improperly Joined 


Lloyds and the other insurers ap- 
pealed on the ground that the cause 
against the U. S. in tort and the cause 
against insurers predicated upon con- 
tract were improperly joined. The ap- 
peals court held that the remedy for 
the action against the U. S. lay in the 
tort claims act. No contractual right or 
liability was involved. The liability in 
the action against insurers was solely 
and exclusively contractual. No liabil- 
ity in the nature of a tort committed 
by insurers was involved. The U. S. 
committed a wrong for which it was 
liable under the tort claims act, but it 
was not obligated by contract to pay 
damages. The insurers were obligated 
to pay damages for the tortious con- 
duct of the U. S. but they did not com- 
mit any tort. No single defendant 
therefore was liable both as a tort 
feasor and as a contractual obligee for 
the payment of compensation under 
an insurance agreement. The _ issues 
between the plaintiffs and the U. S. 
and the plaintiffs and insurers were 
not identical. Negligence had to be 
proved in the action against the U. S. 
but not in the one against insurers 
before plaintiffs could recover. 

The appeals court said that it was 
never intended or contemplated that a 
plaintiff should have the right to join 
a cause of action against the U. S. un- 
der the tort claims act with an action 
against third parties under an insur- 
ance policy. Accordingly, it reversed 
the judgment for the Blairs and other 
plaintiffs and remanded the cause for 
dismissal of the action against Lloyds 
and other insurers. 

James E. Grigsby and Howard C. 
Triggs appeared for the Blairs and oth- 
er plaintiffs, and Gus Rinehart for 
Lloyds and other insurers. 


EXECUTIVE DEVELOPMENT 


Have you set up an adequate pro- 
gram to broaden your management 
group? Don’t overlook this major 
competitive weapon. 


Our experi- 
enced staff can help you. No obli- 
gation for inquiry. 

CONSULTANTS 


IN MARKETING AND MANAGEMENT 
FOR THE INSURANCE BUSINESS 





One North LaSalle St. 


Fifth . 
WEW YORK 17, N.Y. CHICAGO 2, ILLINOI 
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WATERTOWN, NEW YORK 
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n os S. To our Agents: 

abey- 

dismiss 

wb At the start of this new year, 1959, we want to 
en 

: a thank all of you who have contributed your helpful ef- 


forts to our Company's progress in 1958. 





With this letter, too, go our best wishes that 
the New Year will be a prosperous one for you and that 
we of the Agricultural may share with you in a profitable 
and better future. 


It seems particularly appropriate at this time to 
emphasize to each of you that we look upon our Agency 
Agreement as the kind of a contract which needs the 
sanction of both of us for any change. If there are to 
be changes in our agency contracts in the future, you 
can be assured that for our part we will offer you a pro- 
posal for any such change, or changes, for your accept- 
ance or negotiation. We hope, too, that this will bring 
to you an added confidence in your dealings with us. 





The Agricultural, over these many past years of 
changing times, has maintained the reputation of being 
"friendly folks." We want to maintain this good name 
with you. 


Cordially yours, 


Ns 


Mr. Horr’s New Year’s l 
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Different When It’s Auto 


HteNATIONAL UNDERWRITER 


High Crime Insurance Rates In Indianapolis 
Spur Action Against Criminals, Not Insurers 


INDIANAPOLIS — Spurred by 
newspaper publicity that Indianapolis 
crime insurance rates are among the 
highest in the country, the combined 
law enforcement agencies have held 
special meetings to map a new drive 
against burglaries and robberies. The 
Indianapolis News particularly has 
played up the fact that local business 
men have to pay much higher crime 
insurance rates than in other cities. 
The lead story on the front page of 
one issue showed that rates here for 
the board form money and securities 
policy take the highest classification 
in the nation, and compared the rates 
with those of Chicago, Los Angeles, 


New York, Cincinnati, San Francisco, 
and Pittsburgh. 

But even with the high rates, the 
article points out, companies are still 
losing money on their burglary busi- 
ness in Indianapolis. The _ specific 
case of Fidelity & Deposit is pointed 
out, the assistant manager, O. W. 
Schooley, stating the company has lost 
money in Indianapolis on the broad 
form for six straight years. Even with 
the high rates, there is very little 
buyer resistance, according to Mr. 
Schooley, because business men are 
sufficiently alarmed over the situa- 
tion. 

Immediately following the publish- 
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TELEPHONE HANCOcK 6-5180 


An underwriting agency, working through 
reinsurance intermediaries. 


New England 


Reinsurance Corporation 


60 BATTERYMARCH STREET, BOSTON 10, MASSACHUSETTS 





Cable Address - NERCO, Boston, Mass. 








ing of the story, all the law enforce- 
ment agencies in Marion county got 
together to find ways to put a new 
drive against crime in motion. In con- 
nection with the publicity various 
groups blame one another for the sit- 
uation. Informed insurance men, such 
as Mr. Schooley, blame “looseness of 
the parole system and court laxity” 
in letting many criminals back on the 
scene so quickly. Others blame law en- 
forcement agencies. The chief of de- 
tectives put some of the blame on the 
merchants for not securing their busi- 
ness properties better and advised 
them to use more protective devices. 
In the entire uproar, no one has 
blamed the insurance companies for 
the high rates. 


Charitable Immunity 
Still Holds In Wis. 


Circuit court in Milwaukee has kept 
Wisconsin in the charitable immunity 
classification for the time being in a 
decision holding that if a hospital is to 
be sued for negligence of its employes 
the state legislature will have to adopt 
a statute making it possible. 

The court dismissed a $20,000 mal- 
practice suit against St. Luke’s Hospi- 
tal Assn., operating St. Luke’s Hospi- 
tal in Milwaukee. G. J. Brunner 
charged that a hospital employe ad- 
ministered medication improperly to 
him while he was a patient. 

The circuit court said the Wisconsin 
supreme court has repeatedly said 
charitable and religious organizations 
are not liable for the negligent acts of 
their employes or agents. 


Indianapolis Casualty 


Underwriters Name Wilson 
Indianapolis Casualty Underwriters 
Assn. has elected Robert W. Wilson of 
American States president; Alfred 
Davidson, Indiana Lumbermens Mutu- 
al, vice-president; Richard E. Lohss, 
Farm Bureau Ins. Co., secretary, and 
Everett M. Smartz, Gulf, treasurer. 


Allstate Dedicates Ohio Office 

Allstate’s new Ohio regional office 
building in suburban Shaker Heights 
was dedicated on Feb. 4-5, when com- 
pany officials joined with civic leaders 
and employes and families in an open 
house ceremony. Superintendent E. A. 
Stowell was a dinner guest and con- 
veyed the greetings of the Ohio de- 
partment. 

The new building, fully air condi- 
tioned and with offstreet parking for 
employes, an employes’ cafeteria and 
space for a drive-in claim service op- 
eration, replaces leased space which 
Allstate formerly had in downtown 
Cleveland. 
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New Highs In 1958 
For Wolverine 


Wolverine of Battle Creek recorded 
highs in 1958 in written premiums 
($17,739,684), assets ($23,816,394), 
and gross surplus ($4,133,164). 

At the end of the year Wolverine 
owned a controlling interest in Se- 
cured of Indianapolis. Secured will 
continue as an independent company 
as will its wholly-owned subsidiary, 
Riverside of Little Rock. The facilities 
of Secured and Riverside will be ex- 
panded to act as companion compan- 
ies to Wolverine’s multiple line opera- 
tion. 

James Heinze, president of Secured, 
has been elected a vice-president of 
Wolverine, and Howard Linkfield, 
head of Wolverine’s mobile homes de- 
partment, has been advanced to vice- 
president of the company. 

In other changes, Paul Jack has 
been appointed assistant to President 
John Carton of Wolverine, and Wil- 
liam R. English becomes assistant 
vice-president and executive director 
of the fire department. 

Russell Fairles, vice-president of 
Michigan National Bank of Lansing, 
has been elected a director of Wolver- 
ine replacing Simon Den Uyl, re- 
signed. 


Columbus Claims Club 


Names Zerby President 


Columbus (O.) Claims Club has 
elected A. G. Zerby Jr. of State Auto- 
mobile Mutual as president; Douglas 
Myers, Landen Adjustment Co., vice- 
president; Edwin W. Koetz, Ohio Cas- 
ualty, secretary, and Richard A. Keltz, 
Nationwide Mutual, treasurer. 


Old Republic Has Gains 


Old Republic of Greensburg, Pa. 
(formerly Coal Operators Casualty) in 
its 1958 statement shows a reduction 
in premium volume, a reduced under- 
writing loss, and an over-all net profit. 

Direct premiums were $6,013,108, 
down $2 million from the 1957 volume. 
Reinsurance ceded remained level, so 
that net premiums were reduced to 
$3,923,937. 

President J. H. Jarrell said the cut- 
back in premiums was deliberate in 
order to minimize lines in which rates 
have been inadequate. 

There was an underwriting loss last 
year of $80,933, while in 1957 the un- 
derwriting loss was $606,808. After in- 
vestment income, there was an oper- 
ating gain of $133,708, or 67 cents a 
share, which compares with a net loss 
of $357,829 the year before. 
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Mansfield Chairman, 
Buchel President Of 
Gulf; Report On ‘58 


T. R. Mansfield, president of Gulf 
since 1944, has been elevated to chair- 





T. R. Mansfield 


A. R. Buchel 


man and is succeeded as president by 
A. R. Buchel. Mr. Buchel has been 
vice-president since 1944. The changes 
apply also to Atlantic and Select. 

Mr. Mansfield has been an insur- 
ance man since 1907 when he started 
with I. Reinhardt & Son agency of 
Dallas. He became an officer of Re- 
public of Dallas in 1918. Seven years 
later he resigned to organize Gulf in 
association with the late George W. 
Jalonick Jr. Mr. Mansfield was sec- 
retary of Gulf when the company be- 
gan operations, advanced to vice-pres- 
ident in 1932, executive vice-president 
in 1941 and president in 1944. He will 
continue to be active in the operation 
of all three companies. 


Buchel Joins In 1925 


Mr. Buchel joined Gulf in 1925 and 
was in the office and in the field until 
becoming assistant secretary in 1937. 
He was advanced to secretary in 
1942, vice-president in 1944 and sen- 
ior vice-president in 1956. 

Gulf and its affiliates had a success- 
ful year in 1958. Consolidated prem- 
ium income was $24,462,598, an in- 
crease of $2.8 million. Assets were 
$54,921,770, an increase of $10.4 mil- 
lion; surplus of $26,663,567 was a gain 
of $7.7 million; unearned premium re- 
serve at $22,367,409 was up $2,072,- 
113, and investment income of $1,- 
368,640 was an increase of $46,404. 
Underwriting profit in 1958 was $725,- 
451. 


It was voted to increase the capital 
by $500,000 to a total of $3.5 million 
by payment of $500,000 stock dividend. 
It is expected the current dividend of 
$2 a share will be continued on the 
increased capitalization. 


Talbott In Mich., Burkle 
In Ore. For American 


Richard W. Talbott, special agent of 
American at Indianapolis, has been 
transferred to Grand Rapids. James A. 
Burkle has joined the group as special 
agent for eastern Oregon and southern 
Washington, with headquarters at 
Portland. 

Mr. Talbott joined American in 1956. 
He became an underwriter at Indian- 
apolis and then special agent there. 
Mr. Burkle was formerly with Royal- 
Globe at Omaha as a special agent 
trainee and later with a Portland gen- 
eral agency as an underwriter and 
field man. 


Superior Of Dallas Reports 


E. T. Earnest, president of Superior 
of Dallas, reporting to stockholders on 
1958 operations, commented that since 

acquisition of Superior by Great 
Southern Life plans are progressing 
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for integrating production activities of 
the group to make available full mul- 
tiple line facilities. 

As of Dec. 31, Superior had assets 
of $8,611,866, an increase of $415,498, 
and surplus at $2,721,820, a gain of 
$224,674. 


Los Angeles A&H Assn. Donates 
$1,000 To Hospital, March Of Dimes 

A check for $500 has been presented 
to Orthopedic Hospital in Los An- 
geles, by members of Los Angeles A&H 
Underwriters Assn. Contributions will 
go toward the hospital’s new $6,500,- 
000 orthopedic center. Presentation 
of the check was made by Miss Franc- 
es Sandidge, association president and 
brokerage manager of Paul Revere 
Life, and Jack Roelofson of Washing- 
ton National, secretary-treasurer of 
the association. A second donation 
of $500 was made by the association to 
the 1959 March of Dimes. 


Southern Connecticut Assn. of A&H 
Underwriters at its March 10 meeting 
in New Haven will hear Raymond A. 
Geiger, editor of Farmer’s Almanac. 


Standard Accident 
1958 Statement 
Shows Improvement 


Standard Accident had an improve- 
ment in underwriting results in 1958, 
but still experienced a loss of $5,- 
163,000 which compares with $8,241,- 
000 the year before. The 1958 loss 
was partially offset by a $750,000 
profit on special reinsurance accepted, 
so the net underwriting loss from all 
sources was $4,413,000. 

Investment earnings increased 5% 
to $2,718,000, and $2,022,000 was added 
to gross surplus, which at Dec. 31 to- 
taled $29,903,000. 

The company had an indicated loss 
of $2.84 a share last year, which com- 
pares with a loss of $2.16 in 1957. The 
1957 loss was net as to an increase 
of $5.52 per share in the equity and 
unearned premium reserve and tax 
recovery of $3.80. The 1958 increase 
in premium reserve equity was only 
60 cents a share and there were no 
tax recoveries. Investment earnings 
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of $5.52 a share were more than off- 
set by the underwriting loss. 

Net written premium volume of 
Standard Accident and the affiliated 
Planet increased 4.1% to $66,787,000 
excluding $8 million of special rein- 
surance accepted in 1958. The ratio 
of loss and loss expense to earned 
was 66.1 and underwriting expense 
to written 40.7. 

Standard Accident and Planet con- 
cluded 1958 with assets of $133,925,000. 

The Canadian affiliate, Pilot, had its 
2lst consecutive year of profitable 
operation, showing a 10.7% under- 
writing gain on premium volume of 
$4,140,000. The capital-surplus account 
increased $309,000 to total $3,002,000. 


Ky. Field Men Holding 
Educational Sales Meetings 


A series of educational sales meetings 
is being held by Kentucky Capital | 
Stock Insurance Assn. Meetings were 
held at Covington-Newport, Feb. 17; 
Lexington, Feb. 18; London, Feb. 19, 
the others to be held at Bowling Green, 
Feb. 24, Owensboro, Feb. 25; and Ken- 
tucky Dam Village, Feb. 26—John 
Blackmarr, Scottish Union, chairman. 
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SURPLUS 
ASSETS LIABILITIES CAPITAL POLICYHOLDERS 
(Includes Capital) 
Year Securities 
Estab- ay po Aauined sented None 
lished by Law Assets Assets Basis Basis 
1896 American and Foreign Insurance Co. $ 421,000 $ 27,122,331 $ 27,543,331 $ 16,644,577 $ 1,500,000 $ 10,898,754 $ 9,212,383 
1863 The British and Foreign 1,141,039 16,515,660 17,656,699 10,563,600 * 500,000 7,093,099 6,005,113 
Marine Insurance Co. Ltd. 
1911 Globe Indemnity Company 1,099,766 122,339,745 123,439,511 74,290,691 2,500,000 49,148,820 42,061,959 
1836 The Liverpool and London and 1,266,559 60,002,881 61,269,440 36,681,917 * 500,000 24,587,523 20,643,973 
Globe Ins. Co. Ltd. 
1811 Newark Insurance Company 730,000 34,835,974 35,565,974 21,514,749 2,000,000 14,051,225 12,008,269 
1891 Queen Insurance Company of America 799,552 89,739,428 90,538,980 54,890,847 5,000,000 35,648,133 29,836,387 
1910 Royal Indemnity Company 1,144,548 95,184,078 96,328,626 57,859,762 2,500,000 38,468,864 33,286,510 
1845 Royal Insurance Company, Ltd. 1,219,449 69,030,794 70,250,243 42,819,253 * 500,000 27,430,990 23,517,031 
1860 Thames and Mersey Marine 1,141,494 9,699,564 10,841,058 6,365,352 * 500,000 4,475,706 3,844,641 
Insurance Co., Ltd. 
Group Total $8,963,407 $524,470,455 $533,433,862  $321,630,748 $15,500,000 $211,803,114 $180,416,266 


*The amount shown under “Capital” is the statutory deposit required 
fo transact business in the U. S. A. by a United States Branch. 
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Conventions 


Feb. 25-27, Michigan agents, midyear, Statler- 
Hilton, Detroit. 

Feb. 26-28, Texas mutual agents, 
Commodore Perry Hotel, Austin. 
Feb. 26-28, Tri-State Mutual Agents Assn. of 
Pennsylvania, Maryland & Delaware, annual, 

Penn-Harris Hotel, Harrisburg. 

March 4-5, Insurance Underwriters Assn. of the 
Pacific ‘formerly FUAP), annual, Sheraton- 
Palace Hotel, San Francisco. 

March 9, West Virginia I-Day, Stonewall Jack- 
son Hotel, Clarksburg 

March 9-10. New Jersey agents, midyear, 
Berkeley-Carteret Hotel, Asbury Park. 

March 10, Pittsburgh I-Day. 

March 12-13, Conference of Mutual Casualty 
Companies, underwriting conference, Con- 
rad Hilton Hotel, Chicago. 


midyear, 


March 19-21, Assn. of Insurance Attorneys, 
annual, Detroit. 

March 20, Washington agents, midyear, Port 
Angeles 

March 23-25, National Assn. of Independent 
Insurers, workshop, Shamrock-Hilton Hotel. 
Houston. 


March 23-25, National Assn. of Mutual Insur- 
ance Agents, midyear, Hollyweod Beach Ho- 
tel, Hollywood, Fila. 

March 25-27, Pacific Insurance & Surety Con- 
ference, annual, Santa Barbara Biltmere Ho- 
tel, Santa Barbara, Cal. 

April 1-4, Zone 2 of NAIC, Greenbrier, White 
Sulphur Springs, W. Va. 

April 2-4, National Assn. of Surety Bond Pro- 
ducers, annual, Plaza Hotel, New York. 

April 5-7, Eastern Conference of the National 
Assn. of Insurance Agents, annual, Hilten- 
Statler Hotel, Buffalo. 

April 5-7, Midwest Territorial Conference of 
the National Assn. of Insurance Agents, an- 
nual, Hotel Skirvin, Oklahoma City. 

April 5-7, New York mutual agents, annual, 
Hotel Syracuse, Syracuse. 

April 5-7, Oklahoma agents, 50th annual, Ho- 
tel Skirvin, Oklahoma City. 

April 10-11, Southern Agents Conference of 
NAIA, annual, Admiral Semmes Hotel, 
Mobile. 

April 13, Rhode Island Assn. of Insurance 
Agents, midyear, Sheraton-Biltmore Hotel, 
Providence. 

April 16-17, Ohio mutual agents, annual, Neil 
House, Columbus. 

April 19-21, Mississippi mutual agents, annual, 
Hotel Heidelberg, Jackson. 

April 19-21, Rocky Mountain Territorial Con- 
ference of NAIA, Broadmoor Hotel, Colorado 
Springs. 

April 26-28, National Board of State Directors 
of NAIA, midyear, and Far West Agents Con- 
ference of NAIA, annual, Westward Ho Hotel, 
Phoenix. 

April 26-28, Iowa agents, 
Hotel. Cedar Rapids. 

April 29-May 1, Zene 5 ef NAIC, Arlingten 
Hotel, Hot Springs, Arkansas. 

April 30, Midwestern Independent Statistical 
Service, annual, LaSalle Hotel, Chicago. 
April 30-May 1, Conference of Mutual Cas- 
ualty Companies, claim conference, Conrad 

Hilton Hotel, Chicago. 

April 30-May 2, North Carolina agents, annual, 

Carolina Hotel, Pinehurst. 


annual, Roosevelt 


May 3-5, Alabama agents, annual, Whitle 
Hotel, Montgomery. f 
May 3-5, Florida mutual agents, annual, 


Robert Meyer Hotel, Jacksonville. 

Vay 3-5, New York agents, annual, Hotel Syr- 
acuse, Syracuse. 

May 3-5, Zone 3 of NAIC, Sheraton-Seelbach 
Hotel, Louisville. ‘ 
May 4-6, American Mutual Insurance Alliance, 
annual, Edgewater Beach Hotel, Chicago. 
May 4-6, Health Insurance Assn., Bellevue- 

Stratford Hotel, Philadelphia. 

May 4-6, National Assn. of Mutual Casualty 
Companies, annual, Edgewater Beach Hotel, 
Chicago. 

May 6-8, National Assn. of Independent Insur- 
ance Adjusters, annual, Shamrock Hilton 
Hotel, Houston. 

May 11-13, Pacific Board, annual, Biltmore Ho- 
tel, Santa Barbara, California. 

May 11-14, National Assn. of Insurance Brokers, 
annual, Waldorf-Astoria, New York. 

May 12, Assn. of Casualty & Surety Compa- 
nies, annual, Waldorf-Astoria, New York. 

May 12-15, Insurance Company Education 
Directors, annual, Skytop, Pa. 

May 14-15, Arkansas agents, annual, Arlington 
Hotel, Hot Springs. 

May 14-15, Central Claim Executives Assn., 
Marott Hotel, Indianapolis. 

May 14-15, National Assn. of Casualty & Surety 
Agents, midyear, Ambassador Hotel, Chicago. 

May 17-20, Insurance Accounting & Statisti- 
cal Assn., annual Ambassador Hotel, Atlan- 
tic City. 

May 18, Vermont agents, spring meeting, Wood- 
stock Inn, Woodstock. 

May 18-20, American Assn. of Managing Gen- 
eral Agents, annual, Essex House, New 
York. 

May 18-20, Illinois Bureau of Casualty Insur- 
ers, annual, St. Nicholas Hotel, Springfield. 

May 18-20, Insurance Accounting and Statis- 
tical Assn., annual, Ambassador Hotel, At- 
lantic City. 

May 21, National Board of Fire Underwriters, 
annual, Biltmore Hotel, New York. 
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Marsh & McLennan And 
W. H. Mercer Lid. Merge 


The merger has been announced of 
William M. Mercer Ltd., Canadian 
pension consulting firm, with Marsh & 
McLennan. Operations of William M. 
Mercer will continue as heretofore. 

Mercer maintains offices in Van- 
couver, Montreal, Toronto, Calgary, 
Winnipeg and Windsor. Marsh & Mc- 
Lennan operates in Canada as Marsh 


& McLennan Ltd., with offices in 
Montreal, Toronto, Vancouver and 
Calgary. 
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” sessions, has begun introduction of unearned premium reserve equity, 
d Mass. Agents Vote such measures and also has offered a K.C. F.&M. Improves were $78,440, equal to 78 cents a share, 
3 ’ sil; compulsory disability bill. Latest com- + ; against $181,666, or $1.82 a share, in 
d f Vs Direct Billing pensation bill, however, was intro- Loss Ratio 9 Points 1957. After giving credit to the equity 
ae Directors of Massachusetts Assn. of duced by Rep. Wisti of Hancock and The over-all loss ratio for all classes increase, the net gain from operations 
a Insurance Agents at a meeting in Bos- several colleagues. This would in- of business written by Kansas City amounted to $222,452, equal to $2.22 a 
M ton took a firm stand against direct crease compensation benefits by $2 F.&M. last year was 58.3%, compared share, against a net loss of $39,398 in 
Be billing of accounts by insurers. One weekly. It also would permit a claim- with 67.6% in 1957. The better per- 1957. 
a director said that “some companies in ant to choose his own physician and formance reflected the emphasis Policyholders surplus rose $686,561 to 
= the agency system continue to harass would force employers, if they delayed placed on preferred dwelling business $4,139,846. Stockholder equity Dec. 31 
saan their producer forces in their contin- or contested payments, to make an ad- and a planned curtailment in the auto was $51.74 a share, compared with 
> ued drive toward direct billing proce- ditional payment to cover expense of and casualty lines. Fire premiums $43.77 a share a year earlier. 
. dures which could eventually wreck witnesses and other incidental costs to were up 7.4% and equaled 55% of the Assets passed $10 million. 
oil the agency system.” pressing a successful claim. total volume; auto and casualty vol- _— 
An association statement said that _ ume decreased 26.2%. Aldrich Joins National Council 
for many years the producers have Loos Associates Expand The loss ratio on fire drepped sharp- William C. Aldrich has joined Na- 
— been held responsible for collection of Hugo J. Loos Associates, marine sur- ly to 48.8%, while the loss ratio on tional Council on Compensation Insur- 
their accounts and with very few ex- veyors of Miami, have cntendad thete auto and casualty was 67.7%. ; ance in New York as an executive 
ceptions have paid their obligations . . ei Even though the company improved staff assistant. He was previously in 
d It is. theref 1 operations to include cargo and avi- . ons , . ; pape 
e. when due. It is, therefore, not clear in emcee. Cena Wao ots its underwriting results, higher reten- general practice with the Springfield, 
just why there is need for any change juster with Chubb & Son 21 wenwe tana tions resulted in an increase in un- Mass., law firm of Bulkley, Richard- 
in the procedure. joined the firm ” >" earned premium reserve. Consequent- son, Godfrey and Burbank. 
“We are given to ee ‘. Me ae ly, a statutory underwriting loss of —_ . 
some companies are endeavoring to ‘ ’ $141,325 was reported. R. I. Gets Compulsory Bill 
devise a system which will release the Is Kemper Junior Board Chairman Gross premiums were $11,005,775, A compulsory automobile bill has 
producer of the expense of this detail, Richard R. DeMark, assistant adver- down from $11,399,309 in the previous been introduced in the Rhode Island 
the association stated. “Producers, tising manager, has been elected chair- year. The drop largely stemmed from general assembly for the fourth 
however, are not asking for relief. All man of Kemper companies’ junior the loss of one large auto financing ac- straight year. An unsatisfied judgment 
they want is adequate compensation board. He will serve the unexpired count. fund bill was presented for the second 
s for their services. Company thinking term of Martin P. Luthy Jr.. who has Net investment income was $220,- time. Bcth bills died in committee last 
ncaa following ve re - a been transferred to Summit, N. J. 407. Net earnings, before allowance for year. 
ing producer income and then develop- 
ing a gimmick theoretically to reduce ees. 
med Pian ny ge to oe You'll enjoy “THE TWENTIETH CENTURY,” Sundays, CBS-TV 
eir enforced reductions in producer 
income. 
Big Agency Investment 
“Company executives must be made ; 
— to realize that the agent has a large 
ae amount of capital invested in trained Ddeltia Corporate 
personnel, office equipment, buildings 
and accounts, all of which represent 
salable assets. He is not going to Associate 
B stand idly by and see the companies 
liquidate him through direct opera- 
tions. your 
S “This is the day of fierce competi- 
tion among insurers. It is only natural 
that each company should look for corporate 
ways and means of operating more ef- 
ficiently. But just how a company can e 
reduce its costs by assuming a whole 
new collection operation has not been associate 
satisfactorily explained. Even with 
modern electronic machines, it is more b 
ANY economical to collect $100,000 from Can ¢ 
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one source, the agent, than from 1,000 
or 1,500 sources, insured. 

“Credit and collection handling re- 
quire considerable judgment and hu- 
man understanding for which no ma- 
chine has yet been devised. 

“Perhaps real economies could be ef- 
fected if the company executives 
through their rating organizations 
would heed producer organization re- 
quests for joint cooperative studies to- 
ward general improvement of our 
business. 

“Until this is accomplished we pro- 
ducers will continue to fight for our 
rights and existence.” 


Monckton Raised By 
Government Employees 


Government Employees has elected 
William J. Monckton assistant vice- 
president in charge of the New York 
Tegional office. He was formerly as- 
sistant comptroller of the company and 
comptroller of Government Employees 
Life. Prior to joining the companies in 
1955 he was controller of Cia De Se- 
8uros Bolivar in Bogota, Columbia. 


_ that he was controller of U. S. 
e. 


Seek Broader WC In Mich. 
LANSING—Renewed efforts to lib- 

fralize Michigan workmen’s compen- 

sation act have marked the first few 
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National Fire's 
Earnings Soar 


National Fire and Transcontinental 


showed consolidated net income from 


1958 operations amounting to $5,173,- 
481, or $10.35 per share, compared 
with $2,050,920, or $4.10 per share, in 
1957. Underwriting results improved 
materially and a statutory underwrit- 
ing gain of $1,136,883 was recorded. 
This compares with an underwriting 
loss in 1957 of $1,968,164. 


HAeNATIONAL UNDERWRITER 


Net premiums written were $55,- 
076,026, or $2,991,692 less than in 1957. 
This decrease is more than accounted 
for by the casualty classes which the 
companies ceased writing during 1957. 
Premiums earned decreased from $69,- 
884,379 to $56,392,185. This large de- 
crease is brought about by the very 
substantial release of funds from un- 
earned premium reserves in 1957, 
caused by the large amount of casu- 
alty business expiring in that year, 
whereas this factor was greatly re- 
duced in 1958. 

Losses and loss adjustment expenses 


incurred on all lines decreased to 54% 
of earned premiums compared with 
64.2% in 1957. The combined under- 
writing losses and expenses amounted 
to 98% of earned premiums, a de- 
crease from 102.8%. 

Net earnings from investments, ex- 
clusive of capital gains and losses, 
amounted to $4,036,598, or slightly 
higher than 1957 earnings of $4,019,- 
084. 

Assets increased $9,686,141 and 
amounted to $144,379,412. Policyhold- 
ers surplus increased from $47,742,480 
to $65,525,919 
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Balance sheet of THE HOME INSURANCE COMPANY : December 31, 1958 


ADMITTED ASSETS 
United States Government Bonds 
Other Bonds fed ; 
Preferred and Common Stocks Sere Bus 
Cash in Office, Banks and Trust Companies 
Real Estate . 
Agents’ Balances or Uncollected Premiums 
Less than 90 days due . : 
Other Admitted Assets. . . . a yenial & 


Total Admitted anne 6a we 


a . e e 


ST Ge oe ee ee ee en ee 


LIABILITIES 

Reserve for Unearned Premiums. . . .. ~ 
Reserve for Losses and Loss Expenses. . . . 
i ar sear 


Reserve for Reinsurance 
Dividends Declared 
Other Liabilities 


Total Liabilities 
. .. oe eer 
Surplus 
Surplus as Regards Policyholders 


Total 


Bonds carried at $6,457,216.06 amortized value and cash $58,100.00 in the above balance sheet are deposited as required 
by law. All securities have been valued in accordance with the requirements of the National Association of Insurance Com- 
missioners. Based on these values the stocks of The Home Insurance Company exceed the book value by $145,268,898.12. 


Giana by er 
Se erg var aaa ened $ 70,864,913.91 mead 
5 tl we a) ate . 113,878,614.79 
. 263,647,575.00 : 
eat ie oe ae ve oe eo ae ar ae ,04/, CTOR 
ee Se ee ee ee od 16,529,333.64 The Home pert oe 
Rani dn oe ea 6,453,756.24 pares 
Banker 
Se Se SSC) To ee SD 36,516,599.49 Hargotp V. SmitH 
Snel ag ial a a era ene ete ___ 8,849,373.16 Chairman of the Board 
ey re a . $516,740,166.23 none Bonet 
City Investing Co. 
ial gC . $187,460,596.00 wo 
Sere Ghd rhe atm marae «: 38,476,509.00 The Cleveland Trust Co. 
REE Oe, eS keh .ekiee Te 6,650,000.00 Copuenad eden, 
2,861,824.30 Chemical Corn Exchange Bank 
2,000,000.00 —— > pe ear 
3,963,980.12 General Counsel 
e $241,412,909.42 ie wt a 
20,000,000.00 ontclair, 
Percy C, Maver, Jr. 
__255,327,256.81 Philadelphia, Pe 
ee ee a $275,327,256.81 CHAMPION McDowett Davis 
ty ty gates $516,740,166.23 Atlantic Coatt Line 





road Co. 

Henry C, Brunie 
President, 

Empire Trust Company 


Haren K. Park 








Balance sheet of THE HOME INDEMNITY COMPANY : December 31, 1958 


ADMITTED ASSETS 
United States Government Bonds 
Other Bonds Bie 
Preferred and Common Stocks . . 
Cash in Office, Banks and Trust Companies 
Agents’ Balances or Uncollected Premiums 
Less than 90 days due 
Other Admitted Assets . 


Total Admitted Assets 


‘SS ce 


LIABILITIES 

Reserve for Unearned Premiums. . . . . 
Reserve for Losses and Loss _— 
Reserve for Taxes 


Reserve for Reinsurance “ae nig ; ee 
Other Liabilities ae Sean aa | 
Total Liabilities eee ee cae 
Capital se ria 
Surpius aa ' arse ers 
Surplus as Regards Policyholders Ee pes, tee 


| RE ae on ag eae 


Bonds carried at $1,099,000.00 amortized value in the above balance sheet are dapesites as a by law. All securi- 
ties have been valued in accordance with the requirements of the National Association of Insurance Commissioners. Based 


sect te ae _ $ 25,188,148.66 | Stenadesteere Yous Compan 
Cte Gare pay iente | Joun M. ae 
15,325,2 . United States Lines ase 

1,616,562.04 | _Lou R. CRANDALL 

7,015,550.36 George A Faller Compeny 

5 he a el 2,149,672.77 Kaennatu E, Brack 


$ 74,677,140.39 


ce © © . $ 23,489,921.00 Hersert A. PAYNE 
33,108,777.00 Vice President & Secretary 

1,175,000.00 J. Eowarp Meyer 

102,704.38 | Cord Meyer Deneuad 

Seek Ro tee ae Wee 1,474,562.15 Company 
ee err ea 
i ces ke. Olea wha a ae ’ K 5 Babson's Reports, Inc. 
° : . ° ° 13,826,175.86 Rosert G, Gortet 


>. & *@ de ft 


on these values the stocks of The Home Indemnity Company exceed the book value by $7,519,136.24. 


HOME @“~< Property Protection since 1853 


and THE HOME INDEMNITY COMPANY 


- $ 15,326,175.86 
. $ 74,677,140.39 


Chairman of the Board, 
The First National Bank of 
‘olumbus, Georgia 


ES EEE 


Tuomas J. Ross 
Senior Partner, 
lvy Lee and T. J. Ross 


Henry C. Von Erm 
Honorary Chairman 


President 


LEONARD PETERSON 
Maplewood, N. J. 


Real Estate 


Watter F. Pease 
Shearman & Sterling & Wright 


Emit ScHRAM 
Chairman of the Board, 
Butler Brothers 
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Ohio Farmers Holds 
111th Annual Parley 


Approximately 350 local agents 
were present for the 11llth annual 
meeting of Ohio Farmers at LeRoy. 
The program included the school of 
insurance, the annual company meet- 
ing, a brief report on the financial 
statement, the annual meeting of Ohio 
Farmers Agents’ Assn., and a banquet. 

On hand from out of town were 
George S. Valentine, vice-president 
and manager, and Vance Hines, assist- 
ant vice-president and assistant man- 
ager of the eastern department, and 
their field force; Dana L. Jones, vice- 
president and manager, and LeRoy 
Hanson, assistant secretary of the Pa- 
cific Coast department; Beau Selman, 
president, and Harry Blackburn of 
Selman & Co. general agency of Tul- 
sa; J. Boyd Hill, president of J. B. 
Hill & Co. general agency of St. 
Louis. 

Arthur Dannecker, advertising and 
sales promotion manager, handled the 
school of insurance, the program be- 
ing devoted to “An Inside Look At 
The New Homeowners.” 


Curtis In Charge Of Meeting 


President E. C. Curtis was in charge 
of the company meeting at which the 
financial and underwriting statements 
were read by A. C. England, secre- 
tary. He said the surplus of Ohio 
Farmers Dec. 1 was $9,595,694 and 
assets were $27,054,694. Ohio Farmers 
Indemnity had surplus of $4,305,205 
and assets of $21,525,618. 

Lawrence Johnson of Circleville 
was in charge of the meeting of Ohio 
Farmers Agents’ Assn. New officers 
elected were: President, Howard He- 
wit, Youngstown; vice-president, 
Frank Copley, Sandusky; secretary 
and treasurer, C. D. Palmer, Colum- 
bus, and executive committee chair- 
man, Roy Donnelly, Marietta. 

Seven agents received “Old Man 
on the Fence” statuettes for 25 years 
of representation, and Paul Kridler, 
Fremont, was given a gold pen and 
pencil set for 50 years. 


Investigator Discusses 
Investigators Before 
Chicago Claim Assn. 


The claim manager and the investi- 
gator can work well together, provid- 
ing the latter does an honest job, ap- 
plies himself and keeps in close touch. 
This was the opinion of John Kennedy, 
General Investigations, Inc., as he ad- 
dressed the February meeting of Chi- 
cago Claim Assn. 

Noting that his organization had re- 
cently finished training the Chicago 
Fire Department’s newly formed arson 
squad, Mr. Kennedy said that investi- 
gators need possess only “average 
ability.” Success is most often predi- 
cated upon the investigator’s amount 
of determination. 


Films Supplement Talks 


Mr. Kennedy supplemented his talk 
with films which gave visible proof 
that an investigator, at least one who 
has furnished himself with a camera 
equipped with a three inch lens, 1s 
often the deciding factor in ascertain- 
ing whether or not a claimant 1s 
a fraud. 

Because of the resignation of Nor- 
man E. Whiton, Loyal Protective Life. 
the association has a new vice-presi- 
dent—Edward G. Finneran, National 
Casualty. ; 

The next meeting of the association 
is March 11. 
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IUAP Schedules 
Annual March 4-5 
At San Francisco 


Arthur C. Goerlich, president of In- 
surance Society of New York, will 
be the featured speaker at the annual 
meeting March 4-5 of Insurance Un- 
derwriters Assn. of the Pacific, for- 
merly Fire Underwriters Assn. of the 
Pacific, at the Sheraton-Palace Hotel, 
San Francisco. His talk, “The Insur- 
ance Profession,” will be delivered at 
the final day luncheon which will re- 
place the traditional FUAP banquet. 

The conventioneers will be welcomed 
Wednesday by retiring Commissioner 
McConnell. Other speakers and their 
subjects are: Jay W. Stevens, National 
Board, “The Home Inspection Pro- 
gram;” John W. Cowee, professor of 
insurance University of California, 
“Compulsory Insurance and the Un- 
insured Motorist;’” William J. Hobin, 
president California Assn. of Insur- 
ance Agents, “Agents Optimistically 
View the Future;’” David L. Hardin, 
president Washington Fire Under- 
writers Assn., “Eyes and Ears of the 
Insurance Company;” and B. T. Han- 
nan, Underwriters Inspection Service, 
“Unexpected Hazards of Modern In- 
dustry.” 

Speaking Thursday morning will be 
Commissioner Duncan of Alaska, who 
will discuss insurance in the 49th 
state, and Charles F. Richter, Cali- 
fornia Institute of Technology, who 
will describe “Earth Structure and 
Earthquakes.” 


Arizona Agents Found 
Annual Scholarship 


A new scholarship, to be known as 
Arizona Assn. of Independent Insur- 
ance Agents scholarship, has been 
presented to the University of Arizona 
by the association. In presenting the 
scholarship to President Richard A. 
Harvill of the university, D. M. Lov- 
itt, president of the agent’s associa- 
tion, said the grant would be in the 
amount of $200 awarded annually to 
an Arizona resident enrolled in Ari- 
zona University’s college of business 
and public administration who is ma- 
joring in insurance and who manifests 
a sincere interest in making property 
and casualty insurance his or her life 
work. 

The scholastic record of the appli- 
cant is to be the primary basis of 
selection, with need a secondary con- 
sideration. The association would pre- 
fer that the recipient be an upper- 
division student, Mr. Lovitt said. 

The association has requested that 
the selection of recipients be based 
on recommendations to be made to 
the university committee on scholar- 
ships and awards by a committee con- 
sisting of the major professor in in- 
surance, the dean of the college of 
business and public administration, 
and an insurance agent selected by 
the president of the Arizona Assn. of 
Independent Insurance Agents. The 
scholarship is to become effective 
during the academic year 1959-60. 


Mich. Ganders Gather 


Michigan Blue Goose at its February 
meeting completed arrangements for 
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incorporation. The meeting was held at 
Grand Rapids, but adverse weather 
held the turnout to a disappointing 
level. Frank Westerman, Boston, MLG, 
presided. 

A talk on the goal for the 1960 Blue 
Goose Grand Nest to be held at Detroit 
was given by E. C. Saulcy, Great 
American. 


Cleveland I-Day 
Set For March 9 


Cleveland Insurance day has been set 
for March 9 at the Manger Hotel. Ac- 
cording to the advance program, the 
annual event begins at 9:00 a.m. with 
a keynote forum, which includes an 
address by Superintendent Stowell 
and a brief talk by Paul R. Goldenbo- 
gen, president A. F. Goldenbogen 
agency and vice-president Insurance 
Board of Cleveland. 

At 9:30 there will be a CPCU work- 
shop session on agent-company rela- 
tionships, with William E. Wilson of 
the agency bearing his name and as- 
sociate I-Day chairman, presiding. 
Participants include Willis L. Davis, 
Albert Rees Co. agency; Jack I. Hersh, 
Dorsey Insurance agency; Theodore 
A. Livingston, American Casualty, and 
Harold R. Woodworth, Indemnity of 
North America. 


Panel Scheduled For Afternoon 


The afternoon session begins at 2:00 
with a panel on cost of agency opvera- 
tion, with Jay D. Freer, vice-president 
Freer-Heene-Wasson Co. agency, also 
an associate I-Day chairman, presiding. 
Participants are John W. Frazier, pres- 
ident James & Manchester Co. agen- 
cy; E. E. Evans of the agency bearing 
his name; H. K. Dawson, president and 
treasurer Dickinson & Co. agency, and 
Mr. Wilson. 

Wind-up speaker is Marshall B. 
Simms, director multiple line develop- 
ment, Continental Assurance. 

Paul D. Cousineau, general chair- 
man for the event, will preside at the 
luncheon. Arthur M. O’Connell, vice- 
president Thomas E. Wood agency, 
Cincinnati, as principal speaker will 
discuss “Revolution in the Industry.” 
Speaking briefly will also be Ivan 
Steiner Jr., president Ohio Assn. of 
Insurance Agents, and Mayor Cele< 
brezze of Cleveland. 


St. Paul F.6M. Names 
Horner SA At Cleveland 


Harold E. Horner, special agent, 
has been advanced to state agent by 
St. Paul F.&M. and transferred from 
Cincinnati to Cleveland to travel the 
northwestern Ohio territory. He joined 
St. Paul in 1955 as a special agent at 
Columbus, O., where he remained un- 
til going to Cincinnati in 1957. 


Four New IIIS Members 


Country Mutual, Suburban Casual- 
ty, Security Mutual Casualty and Mil- 
lers Mutual of Alton have joined Illi- 
nois Insurance Information Service, 
bringing membership to 20. 

G. William Gunnison has been elect- 
ed a vice-president of Leslie H. Cook, 
reinsurance agency of Chicago. He 
has been with the organization for six 
years. 
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Reviews Limitations, Proper Uses Of Self 
Insurance Plans And Their Cost To Buyer 


The reason for embarking on a plan 
of self insurance is to effect a savings 
in risk costs, Henry E. Theobald, as- 
sistant dean of school of business of 
Northwestern University, told the an- 
nual meeting of Society of Property & 
Casualty Underwriters at New Or- 
leans. Mr. Theobald is a CPCU and a 
CLU. 

The risk manager is not only an in- 


surance buyer but is also concerned 
with those risks that are to be self in- 
sured, as well as those risks which are 
not to be insured at all, he said. His 
primary responsibility, whether he 
works for a large corporation or a 
small business, is to safeguard the as- 
sets against those losses which can. se- 
riously affect the cash flow of the 
(CONTINUED ON PAGE 24) 
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Eight Officers Named 
By Arkwright Mutual 


Arkwright Mutual has elected 
George M. Wile Ist vice-president; 
Kenneth M. Lyons and Pierce Davis, 


U.S.F.&G. 


U.S.F.&G. Promotes 
Serbe To N.J]. Manager 


has 
Serbe from assistant manager to man- 
ager of the northern New Jersey of- 
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New York in 1911 and worked in the 
fidelity-surety and claim departments. 
He was transferred to the Newark 
claim department in 1916. He was 
named assistant manager in 1922 and 
manager in 1944. Under his direction 


promoted Gilbert 


vice-presidents; Charles T. Walker and fice, at Orange. He succeeds P.A.S. the Newark branch was moved to Or- 
Irving C. Perry regional vice-presi- Rogers, who retires after 48 years with ange in 1956. 
dents: G. Malcolm MeNeil secretary; the company. Mr. Serbe joined the — 


and George S. Orluck and Philip E. 
Teschner assistant vice-presidents. became 

Browne Advertising has moved to 
larger quarters at 7 East 47th Street, 
New York City. 


1956. 


company in Newark in 1930 and later 
superintendent of 
— the casualty department. He was ap- 
pointed assistant manager at Orange in 


associate 


Mr. Rogers joined the company in 


Miss Ada M. Young, secretary H. 


Patrick Sweeney & Co. agency, Cin- 
cinnati, was feted by that agency on 
her retirement. Miss Young has been 
with the Sweeney organization for 19 
years. She became an officer in 1947. 














Why “service” is such a strong sales tool 
for 33,000 Hartford Group Agents 


More than just a word, it’s a way of doing business 


Hartford Group Agent Warren Bowlus, of Fremont, Ohio, 
was just getting ready to call it a day and go home when 
his office phone rang. 

The caller was a motorist from North Dakota—a Hartford 
policyholder. His car had been in a collision. His wife was 
hurt. In a strange community, he had no one to turn to 
for help except the local Hartford agent. 


Hartford Service in Action 
Agent Bowlus went to him at once. Later, to his wife in 
the hospital. He checked on the damage to the couple’s 
car... contacted the other driver . . . got in touch with the 
police. And he also arranged to have the policyholder’s 
car repaired at a local shop. 
33,000 Strong 


Agent Bowlus takes personal pride and satisfaction in 
being a “working link” in Hartford’s nation-wide chain of 
over 200 Claim Service Offices and 33,000 local agencies. 
It gives him a warm feeling to be able to lend a helping 
hand. “And it makes me feel good to know,” he says, “that 
my own policyholders—or members of my own family— 
will receive similar service and consideration from other 
Hartford Agents if they should ever need it.” 


Values to Agents 


Beyond these benefits, of course, are the material rewards 
that come from affiliation with an organization the public 
knows and trusts. 


Many prospective insurance buyers search out their local 
Hartford Group Agent of their own accord .. . and a large 
percentage of Hartford policyholders who move to new 
locations are put in touch with the local Hartford Group 
Agent through Hartford’s unique account transfer plan 
known as the “Risk Exchange Club.” 


One way or another, someone will be looking you up when 
you're a Hartford Group Agent! 


Year in and year out you'll do well with the 


HARTFORD 


Fire Insurance Company 
Hartford Fire Insurance 


wctord Fi GROUP 


Hartford Accident and Indemnity Company 
Hartford Live Stock Insurance Company 
Citizens Insurance Company of New Jersey, Hartford 15, Connecticut 
New York Underwriters Insurance Company, New York 38, New York 
Twin City Fire Insurance Company, Minneapolis 2, Minnesota 
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Fireman’s Fund Makes 
Several Changes In 
So. Cal. Casualty Unit 


Harold M. Steele has been appointed 
manager of the southern California 
auto and casualty department of Fire- 
man’s Fund at Los Angeles. He suc- 
ceeds George W. McKay, who recently 
retired after 30 years with the compa- 
ny. 

Mr. Steele originally joined Fire- 
man’s Fund in 1936. Then, after an 
absence of some years, he returned to 
the Fund in 1950. In 1955 he was 
transferred from the home office to the 
southern California department. 

William A. Richmond has been 
named assistant manager with respon- 
sibility for over-all supervision of 
auto-casualty underwriting. He joined 
the Fund in 1944. 

George L. Doubledee has_ been 
named assistant manager with respon- 
sibility for production activities for the 
auto-casualty operation. Prior to his 
present appointment, he was agency 
superintendent in auto-casualty. He 
joined the company in 1946. 

In general liability and automobile 
operations, William R. Greenfield has 
been named superintendent of under- 
writing. He started with the Fund in 
1947 as a compensation underwriter. 

W. D. Saunders has been appointed 
supervisor of workmen’s compensation 
— He joined the Fund in 
1956. 


Standard Of Tulsa Reports 


Standard of Tulsa had an underwrit- 
ing loss of $105,000 in 1958, but showed 
an increase in surplus of $439,347, 
bringing the total to $2,767,430. 

The report to stockholders comments 
on the results over the past five years, 
and breaks down the premium dollar 
for this period into 67.8% for claims and 
claim expense, 18.1% for commission 
and 11.5% for company operations. 
The latter figure compares with the 
15.5% industry average. The company 
shows a 2.6% trade profit over the last 
five years. 

Standard’s premiums in 1958 were 
$5,420,761, and the net income on op- 
erations was $83,345. 


The Massachusetts department is ap- 
pealing to the state supreme court the 
recent decision of Supreme Court Jus- 
tice Cutter which upheld Liberty Mu- 
tual’s right to use a $100 wind deduc- 
tible in its extended coverage. The de- 
partment opposed the filing. 


K. L. PEARCE COMPANY 


PAYROLL AUDIT SERVICE 


PAYROLL AUDIT SERVICE—hos the obility ond 
get-up to get the job done adequotely. 
PROMPT SERVICE—Poyrol ond other casualty 
audits by representative field auditors. 


AGENCY CONTACT ALWAYS 


HOME OFFICE: INSURANCE EXCHANGE Bldg. 

DES MOINES, IOWA * Phones CH 3-8649, CH 3-8640 

1OWA © MINNESOTA * DAKOTAS * NEBRASKA 

MISSOURI © ILLINOIS * WISCONSIN * INDIANA 

MICHIGAN * KANSAS * OKLAHOMA * COLORADO 
NEW MEXICO 
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ns and has been killed in the house judiciary program will merely shift crime from flat rates make for more accurate, on- 
ission | committee. A bill to permit the divulg- °M€ area to another. A broad national the-spot appraisals. 
ations. | ing of an insurer’s interest at a trial Program is the answer to the problem, 
th the was also killed by the same committee. he said. 
mpany i 
he last . . 
Dabrow With Cincinnati Extension Of Marine War MAKES PARTS IDENTIFICATION EASY. 
} were} W. J. Dabrow, form>rly in the field Risk Program Proposed Supplies the greatest available num- 
on Op-} for Employers Liability and Massa- WASHINGTON—A bill to extend ber of’ parts pictures, frame dimen- 
chusetts Bonding, has b.come state the government’s marine war risk in- sions and major assemblies oss plus 
agent in northern Ohio for Cincinnati surance program for an additional five complete information for identifying 
:is ap-] Ins. Co., with headquarters in Garfield years has been proposed by Rep. Bon- car models and body styles. 
urt the} Heights. Mr. Dabrow replaces C. L. ner, chairman of the committee on 
rt Jus- | Bent, who left the company to join the merchant marine. The extension would 
ty Mu-| Turner agency in Springfield, O. be until Sept. 7, 1965. 
deduc- i = . 4 , 
‘he de- Sacer Sit Miia tie aliiiidliaai hee, Write teday, for full information —to: 
To Debate N. J. WC Law president of the Hanover Bank, New 
A debate on whether New Jersey law York City, has been elected a director 250 West 55th Street, New York 19, New York 
adequately covers the employment of Yorkshire and of Seaboard F.&M. He PUBLISHED BY THE HEARST CORP. 
hazards of atomic radiation will fea- is also a director of Niagara. 
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Editorial Comment 


New Western-GAB Relationship 


The election of Ben M. Butler, gen- 
eral manager of Western Adjustment, 
to the presidency of General Adjust- 
ment Bureau has revived speculation 
as to whether Western and GAB will 
merge. This is a subject which has 
been discussed many times over the 
years. 

It is felt in some quarters that Mr. 
Butler’s switch from the management 
of Western to the management of GAB 
will accomplish much of what is de- 
sired along this line. At Western Ad- 
justment, Mr. Butler performed a re- 
markable administrative job. A great 
many changes in organization took 
place under his direction. Western’s 
entire operation from the procedural 
handling of losses to the billing of the 
companies was streamlined, and great 
strides were taken in adjuster educa- 
tion. 

Many of Mr. Butler’s ideas of loss 
adjustment company administration 
certainly will carry over to GAB. He 
will want to repeat the successes of 
his experience in remodeling Western. 
This would, in effect, produce some 
of the most sought after benefits of an 
actual merger—uniformity of thinking 
and prm‘edure. 

With Mr. Butler in charge of GAB, 
there is bound to be a close under- 
standing between the operating man- 
agements of Western and GAB. There 
is already a considerable overlapping 
on the boards of directors as to compa- 
nies. 


Those who look upon this move of 
Mr. Butler to GAB as one accomplish- 
ing many of the vital elements of a 
merger note that even if there were a 
merger it would not necessarily follow 
that Western Adjustment and GAB 
would use the same letterhead. The 
purpose of a merger would be, among 
other things, to eliminate rivalry be- 
tween the managements of the organ- 
izations, if any exists; to make possible 
a transfer of adjusters in sufficient 
number to cope with catastrophe los- 
es; to offer the member companies a 
uniformity of adjusting techniques and 
procedures, and to offer a large facility 
for adjuster training and education. 

One thing that might also contribute 
to the absence of a formal unification 
is the fact that Underwriters Adjust- 
ing of Chicago, which serves substan- 
tially the same area as Western, is still 
in the picture, and there seems to be 
no move afoot to effect an Under- 
writers-Western merger. This would 
seem to be the logical first step in the 
setting up of a company-owned na- 
tional adjusting organization, but talk 
of Underwriters and Western getting 
together is less convincingly and less 
frequently heard than that of a West- 
ern-GAB marriage. 

In getting Mr. Butler to run General 
Adjustment Bureau, the companies 
seem to have accomplished a real coup 
for GAB and for the entire national 
company-sponsored adjusting system. 
—J.C.B. 


Why Stay In The Kindergarten? 


Only those who believe it pays to be 
ignorant need lack insurance educa- 
tion. Courses of every description are 
offered for classroom groups and by 
correspondence. Universities, agents’ 
associations, companies, trade publica- 
tions, insurance societies and similar 
groups provide curricula ranging from 
basic principles to courses designed for 
top level company administrative offi- 
cers and for producers who aspire to 
professional performance. 

Many in the business take advan- 
tage of educational opportunities to 
acquire or improve basic technical 
knowledge of policies and fundamental 
procedures. However, when one lead- 
ing school offered a course in sales 
psychology in the evening, insurance 
people were apathetic and only two 
enrolled. Personnel from banks and 
industrial companies responded more 
eagerly, but the enrollment was not 
sufficient and the course was not 
given. 

The same school offered a course in 
the principles and practices of human 
reiations. Insurance people displayed 
little interest. A course in communi- 
cations, written and oral, was offered 
twice, but lack of response caused the 
school te withdraw the class. 

A comprehensive course in the gen- 
eral problems of running an insurance 
company was presented for high level 
administrators. This included consider- 


ation of salary scales, capacity prob- 
lems, dealing with producers, training 
and development of personnel, and 
many other facets of over-all insurer 
operation. To date, several assistant 
department heads represent the high- 
est level of administrative enrollment 
from stock insurers. A few top officers 
of small mutuals signed up for the 
class. 

Producers were invited to a course 
which included consideration of prob- 
lems in servicing large and medium 
commercial risks, selling techniques, 
risk analysis, use of all markets, merit 
rating, use of deductibles, and consid- 
eration of modern trends in coverage. 
Few attended. Happily, a current re- 
offering of this course has drawn a 
representative number of registrants. 

Only 12 insurance people were at- 
tracted to a class which studied anato- 
my, physiology and pathology in con- 
nection with defense of bodily injury 
claims. This class also taught how to 
interrogate witnesses, how to prepare 
briefs for trial, how to use X-rays to 
impress juries, how to argue persua- 
sively, how to cross examine to qualify 
witnesses, and allied subjects. The 
latest offering of this course has 
drawn two registrants. Incidentally, 


National Assn. of Compensation Claim- 
ants Attorneys regularly gives a simi- 
lar course for attorneys handling BI 
claims, with large enrollments. 


The insurance school, which has had 
little response to the types of courses 
outlined above, reports that high en- 
rollment for technical and more ele- 
mentary studies often makes it neces- 
sary to divide the classes into sections 
to accommodate all comers. Registra- 
tions run as high as 90. 

It would appear that the business is 
anxious to learn everything possible 
about the technical aspects of insur- 
ance, but is apathetic to “follow up” 
education aimed at developing the 
added skills which would enable it to 
use its information more effectively. 
Significantly, the courses which are 
reported to be neglected deal with 
areas in which the business is on the 
defensive—sales, human relations, 
communications, economy of opera- 
tion, professional agency service, and 
exorbitant claims.—J.N.C. 





Personals 


Marion A. Woodbury, whose election 
as vice-president of Reinsurance Corp. 
of New York was 
reported last week, 
was with Chubb & 
Son from 1949 to 
1957 at New York 
and Atlanta. He 
then joined Bank- 
ers F.&M. where 
he became execu- 
tive vice-president 
and then presi- 
dent. He is the 
brother of Louie E. 
Woodbury jJr., 
Wilmington, N. C., 
immediate past president of National 
Assn. of Insurance Agents. 


William E. Grubbs, the new Nebras- 
ka insurance director, is believed to be 
at the age of 32, 
the youngest in- 
surance commis- 
sioner in the USS. 
He succeeds John 
Binning, who had 
been the youngest 
in history. Mr. 
Binning has joined 
the Lincoln law 
firm of Crosby, 
Pansing & Guen- 
zel. Thomas R. 
Pansing was Mr. 
Binning’s prede- 
cessor as Nebraska director and is a 
member of the law firm and is also 
president of Nebraska National Life. 
Mr. Grubbs completed a four year high 
school course in three years and enter- 
ed the University of Colorado at the 
age of 16. He was president of the stu- 
dent body there and was the only non- 
fraternity man to earn this distinction 
since 1941 


Elmer F. Reske, manager of Cook 
County Inspection Bureau, is recuper- 
ating at a Fond du Lac, Wis., hospital 
from a kidney stone attack. 


William B. Maley, statistician of 
North America, celebrated his 50th 
anniversary with the company and was 
honored at a luncheon. John A. Die- 
mand, president, presented him with a 
silver plaque. Joining the company in 
1909 as a part-time telephone operator, 
Mr. Maley later served as underwriting 
clerk, assistant chief accountant, cash- 
ier and bookkeeper. In 1928 he became 
head of the fire and auto statistical de- 
partment and still heads the fire sec- 
tion. 
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Deaths 


WAYNE A. SEAVER, 68, retired 
executive vice-president of Agricul- 
tural, died at his home in Watertown 
after a long illness. He had been with 
the company 51 years before his re- 
tirement in 1957. 


LEWIS O. PATTERSON, assistant 
secretary and manager of the glass 
department of Shelby Mutual, died. He 
had headed the glass department for 
22 years. 


HARRY B. GORDON, 75, senior 
partner of the Gordon-Barnett agency 
of Chicago, died at Miami. He had 
been in the business 32 years. 


WILLIAM J. TULLY, 84, chairman 
of Starkweather & Shepley, Provi- 
dence agency, died in the Jane Brown 
Hospital there after a short illness. He 
joined Starkweather & Shepley as a 
clerk in 1897. He subsequently served 
as inspector, claims handler and secre- 
tary of the casualty department. He 
became a vice-president in 1926, vice- 
president and treasurer in 1930, and 
president in 1943. He was made chair- 
man in 1958. 


EDWIN R. KYLE, agent at Cleve- 
land, died at suburban Bay Village. 


MRS. LAURA A. WILBER, 73, 
agent at Flint, Mich, died there. 


BOYD C. MOSS, 60, claim superin- 
tendent of General Mutual of Alabama, 
died unexpectedly at Birmingham. 


WALTER N. COLLINS, 56, New 
England manager of Rough Notes Co., 
died at West Newton, Mass., of pneu- 
monia. He had been with Rough Notes 
as New England manager since 1947. 


A. KENNETH WHITE, 59, fire un- 
derwriting manager of the B. L. Udell 
general agency of Phoenix, died of a 
heart attack. He was born in England 
and served his apprenticeship in Lon- 
don fire offices. As a young man he 
went to Vancouver, then to San Fran- 
cisco where he was in the business 28 
years. He joined the Udell general 
agency in 1955. 


Stocks 


By H. W. Cornelius, Bacon, Whipple & Co. 
135 S. LaSalle St., Chicago, February 17, 1959 





















Bid Asked 
Aetna Casualty 188 193 
Aetna Fire ...... 174 79 
Aetna Life ...... 238 243 
American Equitable . 38 39% 
American (N. J.) ..... 29 30 
American Motorists... 17% 184 
American Surety .....0......... 21 22 
INE datler ctekcsdaedinaszintecatentodiesovey 35 36 
Continental Casualty occ. 113 115 
Crum & Forster 72 76 
| 591 61 
Fireman's Fund 61 6214 
General Reins. ..........cccccsccs.s.: - 72 74 
Se 38% 
Great American Fire .... 43 44% 
ME PMO cccacsccasscsnssensevscsoaseona 190 195 
Hanover Fire .... 41 42 
Home of N. Y. . 53 54 
Ins. Co. of No. America ............. 136 140 
 - ae 4042 
Maryland Casualty oneecccsuuuen 41 4214 
MN MROMNN GS oaancccscccnssncnneseeesss 36 38 
ft ¢ “aes | 120 
gS eee 42 43% 
New Amsterdam Cas. oeccsecun 49% 51% 
New Hampshire 47 4s 
North River .....ccsccssccccssose 42% 44 
| RET 25% Bid 
Phoenix, Conn. .. 78 80 
. 9. Si --ae ” 22% 
Reins. Corp. of No Yo oocccsus. 17 18 
Reliance nbesbecsubeetuatesessoece censsocsssouene 50 52 
| 8 aS eae 60 62 
Springfield-Monarch  ......... 34%4 35% 
Standard Accident coe 59 61 
Sel ce ae 91 
USFr&G 88 90 
I 31 32 
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Rocky Mountain 
Handbook Published 


A new Underwriters Handbook 
of the Rocky Mountain states, in- 
cluding Colorado, Idaho, Montana, 
New Mexico, Utah and Wyoming, 
has just been published by the Na- 
tional Underwriter Company. It pro- 
vides complete and up-to-date in- 
formation on the agencies, com- 
panies, field men, general agents, 
groups and other organizations af- 
filiated with insurance throughout 
these states. Copies of the new 
Rocky Mountain book may be ob- 
tained from the National Under- 
writer Company at 420 East Fourth 
Street, Cincinnati 2, Ohio. Price 
$12.50 each. 











BenJack Cage Misses Out 
On His Bribery Trial 

BenJack Cage did not show up when 
his trial was called at Austin on 
charges of bribing two former chair- 
men of the Texas Board of Insurance 
Commissioners. A warrant was issued 
at Austin for Mr. Cage’s arrest, and 
bond totaling $5,000 on the two 
charges were ordered forfeited. 

Mr. Cage is in Brazil. He has said 
several times to newspaper men that 
he would return to Texas as soon as 
he has finished his business in South 
America. 

Mr. Cage was the promoter of the 
bankrupt ICT Ins. Co. of Dallas and 
was connected with 70 other business 
deals. He has been convicted of em- 
bezzling $100,000 from ICT, and a 
10-year sentence he was given on this 
charge has been upheld by the court 
of criminal appeals, but that court is 
now considering a second motion for 
rehearing. 


25% Cash—75% I10Us 


In another entanglement, Mr. Cage 
is recorded as the purchaser of $2 
million worth of bonds issued by West 
Buchel, Ky., a little real estate opera- 
tion near Louisville. The bonds were 
purchased for 25% cash and 75% 
IOUs on which Mr. Cage never éven 
made the first interest payment. 

It is now being heid that the bonds 
were illegally issued, and some of the 
insurance companies subsequently ob- 
taining them are suing some of those 
connected with the bond promotion. 
One insurance company, Texas Con- 
tinental, paid $101,709 to purchase 
$100,000 worth of these bonds from 
Jack Cage & Co. of Dallas. 

Other West Buchel bonds turned up 
as statutory deposits of insurance com- 
panies with one or two states. 

BenJack Cage’s original promotion 
was to have the Texas Federation of 
Labor invest in ICT and develop a 
huge labor-sponsored insurance com- 
pany selling personal insurance to 
labor union members and _ business 
insurance to companies with a heavy 
labor union employment. The idea 
never took hold, and although ICT for 
a while was spectacular in its premi- 
um writings, the company had to 
retrench drastically and finally blew 
up. Texé#s Federation of Labor lost its 
money. 


Springer Leaves Pa. State 


Posts To Join Blue Cross 

Edward L. Springer, general counsel 
of the Pennsylvania department, has 
been named vice-president and counsel 
of Hospital Service Assn. of Western 
Pennsylvania. He will also resume pri- 
vate law practice in Pittsburgh. 
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Make the Difference 


Company or producer . . . you don’t get medals for good 
service. But you do get more business. 


That’s why Geo. F. Brown & Sons is one of the largest 

Excess & Surplus lines facilities in America. That’s why 

— when you add our service to your service — you can do 

more business. 

Next time you have a special risk, get something special 
something different in service with . . . 





GEO. F. BROWN & SONS, INC. 


175 West Jackson Boulevard e@ Chicago 4 e WAbash 2-4280 
116 John Street ° New York 38 . WoOrth 4-0745 














REINSURANCE COMPANY 
UNITED STATES BRANCH 


MULTIPLE 
LINE 
REINSURANCE 


Executive Office 
70 Pine Street, New York 5, New York 


Telephone BOwling Green 9-5532 


Southern and Facultative Department: 


***“1 Peachtree Street, N.E., Atlanta 9, Georgia 
Telephone TRinity 5-8969 

















American Fire & Cas. 
Advances Two Officers 


Charles T. Williams Jr. has been 
elected to the new position of assist- 
ant vice-president of American Fire 
& Casualty. He has been agency man- 


ince the position was created in 
1955. He joined the company in 1948 
as payroll auditor and inspector. In 
1951 he was transferred to the home 
office claim department and was made 
pecial field representative for Florida 
in 1953 

Darrell G. Haass was elected assist- 


ager 
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ant treasurer. He is manager of the 
surety bond division and is personnel 
director. He joined the company in 
1950 as a bookkeeper. In 1951 he was 
made office manager of the claim de- 
partment. In 1953 he was appointed 
personnel director, a new position, 
and at the same time he joined the 
bond department, of which he was 
made manager in 1955. 

W. J. Greer, president and treasurer 
of Texize Chemicals, Greenville, S. C., 
was elected a member of American’s 
advisory board. He is a director of 
Estate Life. 


United Pacific Promotes 
Carlson And Evans 


H. R. Carlson, treasurer and a direc- 
tor of United Pacific, has been elected 
vice-president and reelected treasur- 
er. W. E. Evans was elected assistant 
vice-president. 

Mr. Carlson has been with United 
Pacific since 1940 and has been at Se- 
attle and San Francisco. In 1952 he 
was assigned to the home office as as- 
sistant treasurer; the following year 
became treasurer; and was elected a 
director in 1956. Before joining United 





In 1959 look to the 
FUND OF EXPERIENCE 
for your bright future 


Big things are happening at The Fund. 

New concepts. New ideas. New policies— 

to help the professional agent or broker build 
a better life for himself, his family, his 
clients. This year, look to The Fund. 

You'll find what you're looking for. 
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Pacific, Mr. Carlson had been with 
Equitable Society for six years at Spo- 
kane and New York. 

Mr. Evans has been with United Pa- 
cific since 1935 when he started at Se- 
attle. In 1943 he was assigned to Los 
Angeles as special agent; four years 
later returned to Seattle as assistant 
production manager; and in 1956 he 
was transferred to the home office as 
assistant underwriting manager. In 
1957 he was elected assistant secre- 
tary. 


Millers National Shows 
Gains In 1958 Report 


Millers National had net premiums 
in 1958 of $5,680,554 and an unearned 
premium reserve Dec. 31 of $5,115,546. 


Assets increased to $10,967,780 and 
policyholders surplus was higher at 
$4,495,513. 


Invested assets were $9,351,756 of 
which government bonds and other 
bonds were $6,177,713. The investment 
in Illinois Ins. Co. was carried at $1,- 
964,344 and other stocks at $1,209,699. 
Cash was $551,813. 

Illinois, wholly-owned _ subsidiary, 
reported net premiums of $2,230,231 
and unearned premium reserve of $2,- 
112,716. Assets increased to $4,698,267 
and policyholders surplus was higher 
at $1,966,557. Invested assets totaled 
$3,972,110, of which government and 
other bonds were $3,578,159. Cash was 
$226,815. 


Baltimore Adjusters Elect 


Baltimore Insurance Adjusters Assn. 
has elected Charles A. Raulie, Aetna 
Fire, president; Ernest W. Brinkman, 
America Fore, vice-president; William 
A. Higgins, Calvert Fire, secretary, 
and E. Howard Cowell Jr., General 
Adjustment Bureau, treasurer. Elected 
to the executive committee were 
Thomas Rodgers and Charles W. Russo, 
both of American. 


Penny Joins Griffiths, Tate Ltd. 

William H. Penny Jr. has joined 
Griffiths, Tate Ltd. and will work in 
excess casualty and long haul physical 
damage lines. He previously was in 
the underwriting department of Con- 
tinental Casualty and of the Kemper 
agency of Chicago. 


C. J. Koskinan, executive engineer 
of Underwriters Laboratories at the 
Santa Clara plant, addressed the Feb- 
ruary meeting of the southern Califor- 
nia-Arizona chapter of Society of Fire 
Protection Engineers. His subject was 
“Fire Resistance Rating Building Con- 
struction Materials.” 





Country-Wide 
Facilities for 


Brokers and Agents 





Admitted American Markets for 
Surplus, Capacity and Special 
Risks. Your Submissions Will Be 
Given Prompt Attention. 
THE HUNT AGENCY, INC. 
180 BROADWAY 


New York 38, N. Y. 
Telephone WOrth 2-0926 
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Twaits Gives Buyers 
Position Of National 
Rating Bureaus 


The structure and function of na- 
tional rating bureaus were discussed 
py Elmer A. Twaits, assistant secre- 
tary of National Bureau of Casualty 
Underwriters, at a meeting of Greater 
Cincinnati Insurance Buyers. 

The uniformity in forms, rules and 
rate making procedures for affiliated 
companies that results from the op- 
eration of National Bureau “is im- 
portant to the insuring public,” he 
said. “This produces substantial op- 
erating savings to the companies, 
which in turn are reflected in lower 
rates to the public. It permits the 
handling of interstate business, which 
has grown tremendously in recent 
years, in a convenient and consistent 
manner. 

“Observance of the same rate mak- 
ing principles in the states is of ad- 
vantage to supervisory authorities as 
well as to the companies and the in- 
suring public,” he said. 

Through countrywide bureau oper- 
ations it is clearly evident that the 
rate requirements in each state will be 
measured by a common set of stand- 
ards. This gives assurance that there 
is no unfair discrimination between 
states in the proposals submitted by 
the bureau for approval. 


Without Bureaus, Insolvencies 


If there were no rating organiza- 
tions to pool experience data for de- 
termining so-called tariff rates, he 
said, most companies would have no 
sound basis for determining the rates 
they should charge individually for 
the many coverages and qualifications 
necessary in rating casualty insur- 
ance. The result would inevitably be 
a host of insolvencies, primarily 
among the smaller and medium sized 
companies, he declared. This would be 
a tragic development for policyholders 
and claimants—and would result with 
or without regulation, for regulation 
in itself cannot produce stability and 
order where there is no foundation 
for them. 

The public interest is better served 
by companies that are financially 
strong, and a sound rate structure is 
the foundation for solvency and 
growth, he declared. Rating bureaus 
are necessary to produce a sound rate 
structure under which there will be 
aggressive competition between com- 
panies, as is amply demonstrated un- 
der the present system. 

He observed that the expense al- 
lowance in manual rates is geared to 
average needs, but the statutes con- 
tain adequate provisions for individual 
insurers to get approval of departures 
from manual where warranted by dif- 
ferent methods of operation. What 
each company pays for the acquisi- 
tion of business is strictly a matter of 
private contract between the company 
and its agents, he said. The bureau 
has no control over that amount. 


Standard Policy Program 


Since 1933, he observed, National 
Bureau and Mutual Insurance Rating 
Bureau have worked together on a 
program of _ standardizing policy 
phraseology. Standard policy provi- 
sions now are in effect for members 
and subscribers on automobile, com- 
prehensive liability, glass, boiler and 
machinery and for certain other lia- 
bility and burglary policy forms. This 
Standardization is of considerable 
value to the public as well as to the 
companies and supervisory authori- 
ties. It has led to broader coverage, it 
has avoided fine print situations, and 
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it has served the need for a common 
coverage basis in order to combine 
experience. All National Bureau 
standard provisions policies and en- 
dorsements are available to any com- 
pany, whether an affiliated insurer or 
not. 

One problem faced by the bureau 
is the expense of making a rule or 
rate revision. He said there are some 
225,000 holders of the automobile 
manual and 195,000 holders of the 
general liability manual. A country- 
wide reprint involving 100 pages re- 
quires the use of tons of paper and 
very careful timing to assure receipt 
of pages by the effective date of the 
revision. 


Glens Falls’ West Coast 
Shift Report In Error 


In the Feb. 6 issue it was reported 
that Glens Falls has_ transferred 
Laurance G. Doyle, secretary, from 
New York to San Francisco to assume 
supervision of the Pacific Coast depart- 
ment April 1, replacing James S. 
Hurry, vice-president, who would re- 
tire then. Mr. Doyle has gone to San 
Francisco but will not replace Mr. 
Hurry until April 1, 1960, the correct 
date of the latter’s retirement. 


Women Set Region Ill Meet 


Region III of National Assn. of In- 
surance Women will hold its annual 
conference at the Wade Hampton Hotel, 
Columbia, S. C., March 20-22. More 
than 300 are expected to attend. Com- 
missioner Davis of Mississippi and the 
president of the association, Miss Alice 
L. Anderson of Kansas City, will be on 
the program. Mrs. Betty B. Hirst of 
Seibels, Bruce & Co., Columbia, is 
chairman of the conference. 


Robert B. Hunt has joined Crocker 
Claim Service of Omaha at the Grand 
Island office. He has for eight years 
been with Western Adjustment. 


Industrial Loss Of 
Hearing Becomes 
OD In Missouri 


ST. LOUIS—Loss of hearing arising 
from industrial noise has been placed 
by court decision under the occupa- 
tional diseases act. A case decided by 
the Missouri supreme court Jan. 12 
holds that occupational diseases are 
not limited to those caused by chemi- 
cals and substances specifically men- 
tioned in the statutes. 

In the case in question, the employe 
was a welder fabricating trailer truck 
tanks. The employe ordinarily worked 
inside the tanks almost all day, while 
two to four men would be working on 
the outside of the tank, hammering 
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continuously. Other tanks were 
worked on within six feet of the em- 
ploye bringing suit, and grinders and 
polishers making a high-pitched noise 
also were used in the vicinity. 

The employer furnished earplugs, 
but employes did not use them because 
they could not talk to each other or 
hear shouted warnings while wearing 
them. 

The supreme court reversed an ear- 
lier decision in the same case by the 
Kansas City court of appeals which 
ruled that loss of hearing caused by 
industrial noise was not an occupa- 
tional disease under the Missouri act. 


Harford Mutual of Bel Air, Md., has 
elected George F. Albright, agency 
vice-president of Life of Virginia, a 
director. 
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Reviews Limitations, Proper Uses of Self Insurance Plans 


business. He is responsible for control- 
ling risk costs so that they do not ex- 
ceed the limits of the budget. 

Risk costs under a program of self 
insurance would include premiums for 
catastrophe insurance and, self insur- 
ance bonds, the expense of loss pre- 
vention engineering, loss adjustment 
and legal, the management expense of 
the self insurance plan, loss of tax de- 
duction of former insurance premiums 
and uninsured losses sustained or paid. 


Warns Of Shock Loss 


In addition to considering these 
costs, the proposed self insurer must 
be certain that the firm’s financial 
condition will at all times have the 
capacity to absorb a possible shock loss 
without impairing working capital. 

Only when the proposed self insurer 
is prepared to provide all the services 
that would otherwise be performed by 
an insurer is it in a position to under- 
take a program of self insurance, Mr. 
Theobald declared. Even then it is not 
always possible to economically man- 
age a self insurance program. 

Small firms are not usually in a po- 
sition to consider self insurance or 
even the use of large deductibles, he 
believes. Their working capital posi- 
tion is usually limited to such an ex- 
tent that one catastrophe loss could 
bankrupt the business. In addition, 
they generally do not have a staff 
qualified to administer a program of 
either type. 

However, medium sized businesses 
with a payroll that generates suffi- 
cient premium volume may use cer- 
tain forms of self insurance to cover 
the liability and compensation risks, 
he said. One is excess of loss, com- 
monly purchased to cover liability. 
Under this, the insured would self in- 
sure the first $10,000 of BI and PDL 
and then purchase an excess of loss 
policy to cover from $10,000 up to $1 
million or more. Insured would then 
arrange for outside safety engineering 
services and retain a law firm for 
claims service, or furnish its own. Un- 
der either arrangement, insured may 
exercise direct control over the pay- 
ment of claims. 


Aggregate Excess Policy 


One way of covering the workmen’s 
compensation risk is by the purchase 
of an aggregate excess policy. This is 
midway between the full self insured 
program and the fully insured pro- 
gram at standard premium rates. To 
use this policy insured must qualify as 
a self insurer, usually done by posting 
a bond and proving financial ability to 
discharge the WC obligation. Then in- 
sured arranges for outside claim and 
safety engineering services. 

For example, insured with an esti- 
mated standard WC premium of $100,- 
000 would purchase an aggregate ex- 
cess policy from Lloyds. The cost, 
including outside claim and safety en- 
gineering services, would amount to 
$25,000. The balance of $75,000 of the 
standard premium is then set up in a 
funded self insurance reserve to pay 
losses and loss expense including cost 
of administering the plan. As losses 
occur, payments are made out of this 
fund until the $75,000 is exhausted, 
after which the aggregate excess poli- 
cy pays all losses up to the policy lim- 
it. This policy is usually purchased in 
one or more layers. The first layer 
might be $100,000 in excess of the 
$75,000, with as many additional lay- 
ers as insured elects. If insured has a 
normal loss ratio of about 60, this plan 
would result in a savings of 15 or $15,- 
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000 over the purchase of the standard 
WC policy. 

A serious fault of this plan, Mr. The- 
obald said, is that the liability of the 
insurer is limited to a specific dollar 
amount. This is not the case with 
standard WC insurance, which has no 
limit. If insured sustains several large 
WC claims it is quite possible under 
the aggregate excess policy the limit 
of liability could be reached. At that 
time insured would become a primary 
self insurer. Also to be remembered is 
the fact that these policies contain a 
commutation clause which requires 
that all claims outstanding at the end 
of a two year period be adjusted on 
the basis of total anticipated costs. 


A Problem Of Computation 


This presents the problem of com- 
puting future medical payments as 
well as WC payments for the life ex- 
pectancy of the injured employe, par- 
ticularly when the claim is for total 
permanent disability. If a lump sum 
settlement is not made or not accepted 
by the employe, the employer may be 
confronted with a tax problem when 
it comes to setting up this money in a 
reserve fund from which payments are 
to be made to the injured employe. 
Payment to the employer of this mon- 
ey may be considered by Internal 
Revenue Service as current income to 
the business. 

Retrospective rating plans may also 
be used to cover liability and WC 
risks. These plans with their loss limi- 
tation factor and specified maximum 
premium offer, in effect, a type of ag- 
gregate deductible. 

Liability and WC claims must be 
adjusted whether insured or not, 
while physical damage losses do not 
require adjustment if no insurance 
claim is to be made. State statutes re- 
quire the settlement of WC claims, he 
noted. Liability claims must be de- 
fended at law, or settled out of court. 
However, if uninsured physical dam- 
age losses are used as an income tax 
deduction, they must be substantiated. 


Discusses Chubb & Son Plan 


In the field of physical damage cov- 
erage the Chubb & Son plan is an ex- 
ample of one type of deductible. It 
utilizes the standard fire policy and 
endorsements such as extended cov2r- 
age and vandalism and malicious mis- 
chief. It is effected by attaching a de- 
ductible endorsement which specifies 
the policy limit and the amount of the 
deductible, as well as the original rate, 
the percentage credit for the deducti- 
ble, and the net rate. 

Mr. Theobald presented two exam- 
ples of the Chubb plan. If the deducti- 
ble is $5,000, amount of insurance 
$50,000, the percentage of deductible 
is 10, and the rate credit is 22%. For a 
$5,000 deductible with $14,285 of in- 
surance, a ratio of 35, the rate credit is 
43%. 

It is doubtful whether the $5,000 de- 
ductible would ever be recommended 
to insured with only $19,285 in values, 
he said, in spite of the 43% rate cred- 
it. Few insured in this class are in a 
position to absorb a $5,000 loss out of 
current earnings or pay for it out of a 
funded reserve. Then, too, it is always 
possible that there might be more 
than one loss above the deductible in a 
year. 

The use of large deductibles or ex- 
cess of loss forms for physical damage 
coverage avoids insuring the mainte- 
nance type of loss at a 50% disadvan- 
tage, he said. Under these plans in- 
sured and insurer are spared the 


expense of adjusting numerous small 
losses. Even though small losses are 
not adjusted, insured does incur some 
administrative expense in connection 
with them. A definite disadvantage of 
having a large deductible apply to 
each loss is that it may result in ex- 
treme fluctuation in loss costs from 
year to year, particularly when there 
is more than one serious loss in a year. 

A solution to this disadvantage 
might be an aggregate deductible. But 
to develop the aggregate it is neces- 
sary to adjust each loss during the 


Set Card For Annual 
Midwest Territorial, 
Okla. Agents Meeting 


The program has been announced 
for the annual Midwest Territorial 
Conference and 50th annual convention 
of Oklahoma Assn. of Insurance 
Agents, to be held at the Skirvin Ho- 
tel, Oklahoma City, April 5-7. 

There will be a Midwest Conference 
farm subcommittee meeting at 9 a.m. 
on Sunday, with registration begin- 
ning later that day at 1 p.m. Meet- 
ing simultaneously at 2 o’clock will be 
the farm subcommittee and Farm 
Underwriters Assn. and the executive 
committee of the Oklahoma associa- 
tion, and at 3:00 there will be a busi- 
ness meeting of state association man- 
agers and secretaries. 

The reception honoring Midwest 
Territorial Conference officers, Okla- 
homa association past presidents and 
executive committee will be held at 
5:30, and three dinners will begin at 
7:00—one for Oklahoma association 
past presidents and wives, one for 
state secretaries and wives (courtesy 
Western Underwriters Assn.), and the 
other for officers, official conference 
delegates, alternates and wives. 


Jones To Address Conference 


Paul V. Jones, vice-president and 
chairman executive committee Nation- 
al Assn. of Insurance Agents, will ad- 
dress the opening conference session 
on Monday at 9:30. H. T. Moran, chair- 
man Midwest Territorial Conference, 
will preside and greetings will be giv- 
en by Gov. Edmondson, Commission- 
er Hunt, Harlan S. Pinkerton, presi- 
dent of the Oklahoma association; and 
Leland Booth, president Oklahoma City 
association. A resolutions committee 
will also be appointed at this session. 

The future progress committee of 
Midwest Territorial Conference will 
hold a luncheon at 12:15, and the after- 
noon meetings will begin at 1:30 with 
an address by Frank W. Boyles, deputy 
U. S. manager Employers’ Liability, on 
“Where Do We Go From Here?” In- 
spector C. G. Conner of Texas depart- 
ment of public safety will discuss 
“Whose Business Is Traffic Safety?” 
and Welcome D. Pierson, vice-chair- 
man section of insurance negligence 
American Bar Assn., will speak on 
“The Defence Cannot Rest.” That night 
“Insurance Women’s Club of Okla- 
homa City will present a “spectacular” 
“Carbon Capers of 1959.” 

Getting the final day off to an early 
start will be the rural and small lines 
breakfast at 8:00. The first conference 
session begins at 10:00 and includes a 
panel on current problems of agents, 
with Mr. Pinkerton presiding, and a 
report of Midwest Fire Conference 
committee, by Robert M. Byrne, chair- 
man. 
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policy period. Since insured may not 
know until the last day of the policy 
period whether the aggregate deducti- 
ble will come into play, and because 
the insurance adjuster would resist 
attempting to adjust losses several 
months after they occur, the expense 
of adjusting small losses is not avoid- 
ed. 


Suggests A Solution 


A suggested solution would be to 
use a franchise aggregate deductible, 
he said. The policy may, for example, 
provide an annual aggregate deducti- 
ble of $100,000 with only losses above 
$10,000 considered for developing the 
aggregate. In effect, this would be a 
$100,000 aggregate deductible with a 
$10,000 franchise used to build up the 
aggregate. 

Mr. Theobald then presented several 
examples. He noted that assumed 
maximum losses are not sound as- 
sumptions. Any loss may exceed the 
stated maximum. Past experience is 
only an indication, not a guarantee. 

He suggested the possibility of using 
an all risk physical damage and crimi- 
nal loss policy with an aggregate de- 
ductible. This would result in a slight- 
ly higher minimum and average costs, 
but would have a guaranteed maxi- 
mum cost. This solution would also 
permit insurers to replace, in part, 
premium lost through deductibles by 
including perils previously uninsured. 


Not All “Self Insurance” 


Deductible insurance is self insur- 
ance only to the extent of the deducti- 
ble, he observed. The buyer assumes 
the position of the underwriter when 
he decides on the amount of the de- 
ductible. This decision should be made 
only after carefully considering premi- 
um savings, distribution, and amount 
at risk. The contract limit of liability 
should be sufficient to cover the larg- 
est anticipated single loss, even 
though it may not equal the entire val- 
ue at risk. 

It is questionable whether a large 
deductible should be used on property 
that has a low fire rate, such as 3% 
cents, because the dollar amount of 
premium savings would be negligible. 
Deductibles provide a balance between 
an illogical program of self insuring all 
losses regardless of amount and the 
expensive program of trying to insure 
fully all losses, including those which 
are comparatively inconsequential. 

If retained earnings are used to 
build up a self insurance contingency 
reserve, and the business is a corpora- 
tion in the 52% tax bracket, it will 
take two dollars of earnings (provided 
there are earnings) for each dollar 
(after taxes) that is put into the re- 
serve. When losses do occur they can 
usually be offset against income if the 
reserve is not adequate to absorb the 
entire loss. 


Reserve Should Be Funded 


In order for the reserve to function 
as intended it should be funded, with 
the funds so invested that the cash 
will be available when needed, he said. 
Short term government bonds or notes 
appear to be one of the best mediums 
of investment for this purpose. This 
fund should be held inviolate and not 
used for any other corporate purpose, 
however urgent or justified the need. 

The proportion that a contingency 
reserve may assume is limited and 
must be justified to the tax authorities 
in order to avoid being penalized for 
unlawful accumulation of reserves 
with the resulting confiscatory tax on 
accumulated earnings, he said. On the 
other hand, if insurance is used to pro- 
vide protection against contingencies, 
the premiums are deductible for in- 
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‘ome tax purposes, provided they meet 
whe test as an ordinary and necessary 
business expense. 

Because of the tax limitations on re- 
serve accumulation, a_ serious loss 
could arise of the magnitude that it 
could not be covered by the self insur- 
ance contingency reserve, plus current 
income, and the business may not be 
able to take advantage of the full tax 
benefit—even with the loss carry-over 
provisions of the tax code. 

Mr. Theobald declared that not all 
businesses are in a position to under- 
take a program of self insurance or 
one embodying the use of large deduc- 
tibles since each program must be 
carefully underwritten to insure its 
succes#. 


Mutual Casualty Men 
Set Conference Date 


The annual underwriting conference 
on automobile and general casualty of 
Conference of Mutual Casualty Com- 
panies will be held at the Conrad Hil- 
ton Hotel, Chicago, March 12-13. 

O. C. Griffith, Shelby Mutual, will 
give the opening address, “The Under- 
writer’s Environment,” Thursday 
morning. This will be followed by si- 
multaneous sessions of the automobile 
and general casualty underwriting 
programs, the former including “Cor- 
recting Unprofitable Agents” by J. W. 
Barnett, Nationwide Mutual, and 
“Correcting Unprofitable Underwrit- 
ers” by Robert L. Bagley, State Farm 
Mutual Auto; and the latter, “Com- 
pleted Operations” by W. O. Miller, 
Michigan Mutual Liability, and “The 
Continuous Liability Policy and Its 
Potential with the Electronic Com- 
puters” by Owen Murray, Citizens Mu- 
tual Automobile. 


Two Groups In Afternoon 


That afternoon the two groups will 
continue, the auto section being led off 
with “The All-Industry Approach to 
the Irresponsible Motorist” by James 
C. O’Connor, executive editor Fire, 
Casualty & Surety Bulletins, followed 
by “A Claimsman Looks at Underwrit- 
ing’ Howard B. Lang, M.F.A. Mutual, 
and “A Salesman Looks at Underwrit- 
ing,” Ralph E. Zangmaster, Motorists 
Mutual. 

The general casualty section will 
hear “Workmen’s Compensation—Bet- 
ter Understanding Through Bureau 
Services” by V. G. Lowe Jr., general 
manager Minnesota Compensation 
Rating Bureau, and “Liability Insur- 
ance on the Atomic Risk,” J. P. Gibson 
Jr., American Mutual Re. 


Henderson To Speak 


Friday morning the automobile unit 
will hear William P. Henderson, pres- 
ident Henderson Tire Co., Detroit, dis- 
cuss “Overlooked (Opportunities or 
Obligations) of the Automobile Un- 
derwriter” and R. E. Seeds of Nation- 
wide Mutual “Long-Range Effect of 
Compulsory on Auto Underwriting.” 
The casualty unit will hold a panel on 
problems with package personal liabil- 
ity policies. Participants will be Knox 
Kling of Allied Mutual Casualty, Wil- 
liam H. Hunsicker, Harleysville Mutu- 
al, and A. Leonard Milstead Equity 
Mutual. 

Also Friday morning there will be a 
combined session on “New Legislation 
—The Underwriting Effect” by Arthur 
C. Mertz, general counsel National 
Assn. of Independent Insurers. 

Chairman of the automobile pro- 
&fam committee is Donald E. Johnson 
of Nationwide Mutual, and Richard 
Kosht of Auto-Owners holds a like 


post on the general casualty program 
committee. 
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Trinity Universal 
Premiums Up 17%, 
Three V-Ps Elected 


Written premiums of Trinity Univer- 
sal increased nearly 17% in 1958 to a 
total of $27,470,393. Combined invest- 
ment income and capital gains totaled 
$1,290,115, an increase of $332,091. 

Consolidated assets of Trinity Uni- 
versal and its wholly-owned subsidi- 
ary, Security National, were $45,351,- 
654, a gain of $7.4 million. 

The companies had an unearned 
premium reserve of $22,838,629, up 
$3.4 million. Trinity Universal in- 
creased its surplus by more than $3 
million to a Dec. 31 total of $14,022,- 
792. 

Three new vice-presidents have 
been elected—W. O. Daniel, A. J. Ty- 
ler Jr., and W. T. Wisener. 


Daniel Was Secretary 


Mr. Daniel, who has been with the 
company 31 years, was advanced from 
secretary and will continue as office 
manager and supervising underwriter. 

Mr. Tyler has been agency supervi- 
sor and will continue to direct agency 
operations. He joined Trinity Univer- 
sal in 1940 and became agency super- 
visor in 1953. 

Mr. Wisener, who has been person- 
nel manager, joined the company in 
1950. He will continue in charge of the 
personnel department. 


Sayre & Toso Absorbs 
Ins. Facilities Of Mo. 


The business and operations of 
Insurance Facilities Corp. of Missouri 
are being absorbed by Sayre & Toso- 
W.B. Brandt & Co., with headquarters 
in San Francisco. The operation cov- 
ers business in Missouri, Kansas, Ok- 
lahoma, Nebraska and Iowa. 

The change follows the formation 
early last year of a holding company 
under the management of Sayre & 
Toso-W. B. Brandt & Co. to adminis- 
ter the nationwide affairs of Sayre & 
Toso-W. B. Brandt & Co., Holiand- 
America Insurance Facilities Corp. of 
Missouri, Insurance Facilities Corp. of 
Illinois, Insureds Facilities Corp. of 
New York, Seven Provinces of The 
Hague, and International Adjustment 
Service. 

C. W. Frost has been named acting 
manager of the Kansas City office of 
Sayre & Toso-W. B. Brandt & Co. 
He has been with Insurance Facilities 
Corp. of Missouri for two years and 
previously was with C. G. Blakley & 
Co. agency of Topeka. 


Continental Casualty 
Names B. F. Harris V-P 


Burton F. Harris has been appointed 
assistant vice-president in the fidelity 
and surety department of Continental 
Casualty. He has been resident vice- 
president at Seattle. 

Mr. Harris joined Continental Casu- 
alty in 1939 and served in various de- 
partments at the home office before 
going to Seattle as manager in 1956. 


Phoenix Of London Appoints 
Cardillo In N. Y. Field 


Phoenix of London has appointed 
Ralph C. Cardillo state agent for east- 
ern New York, with headquarters at 


Albany. He was previously special 


agent in northern New Jersey. Prior 
to joining Phoenix he had underwriting 
and field experience in New Jersey 
with General Accident and American. 
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Results Of Family Compensation Coverage 


(CONTINUED FROM PAGE 4) 


be compensated? Why pay the drunk 
who runs into another automobile or 
otherwise injures himself? Mr. Thorn- 
bury observed that the drunk now is 
being paid for his property damage 
under his collision coverage, which, of 
course, is a payment made without 
fault and long has been recognized as 
a proper coverage under an automo- 
bile policy. Also, he is receiving med- 
ical payments under that coverage, 
also paid irrespective of fault. Beyond 
that, for every accident caused by a 
drunk, there are thousands of accidents 
involving non-drunks. In such cases 
there are innocent victims, such as 
wives and children. If insurers do not 
recognize their losses as social prob- 
lems, someone else will. Eventually, 
many such victims turn to social and 
welfare agencies for relief and help. 
This in turn brings pressure on pub- 
lic officials to do something. This bur- 
den in the industrial field largely has 
been transferred to workmen’s com- 
pensation. The basic philosophy of 
this coverage is that injured persons 
have the alternative of receiving some 
financial aid in return for a release of 
insured’s possible liability. With fam- 
ily compensation the matter can be 
handled through private’ insurance 
rather than social and welfare agen- 
cies or by a compulsory compensation 
system. 


Believe All Are Compensated 


Most people favor compulsory au- 
tomobile insurance because they be- 
lieve such laws will provide that all 
motorists injured and all accident vic- 
tims will be compensated, Mr. Thorn- 
bury said. The compulsory insuring of 
all motorists for liability insurance and 
settling claims under the laws of neg- 
ligence leaves many victims uncom- 
pensated. The need still exists for 
compensating these victims. If the in- 
surance business does not voluntarily 
find a way to do this, the public will 
ask the government to provide this 
type of insurance. 

The mere fact that the injured vic- 
tim may elect to take payment under 
the schedule or proceed under the 
law of negligence is not going to lead 
to the destruction of the practice of 
law in the automobile tort field, he de- 
clared. The legal profession should 
benefit from the coverage. Experience 
indicates that the coverage tends to 
eliminate the non-profitable type of 
claim, which takes just as much time 
and effort for the lawyer to handle as 
the serious claim where considerable 
funds are at stake. The coverage is not 
designed to take care of the case with 
severe injuries resulting from liability, 
but rather the large majority of cases 
with limited injuries and questionable 
liability. However, he conceded, the 
coverage could affect the income of 
some lawyers who specialize in build- 
ing up non-existent or minor injuries 
into claims which result in settlements 
or verdicts. 


Will Not Leave Out A&S Agent 


Will the coverage eliminate A&S 
written by an A&S agent rather than 
by the automobile agent? No more 
than the regular medical payment cov- 
erage does, he said. Many companies 
write accident coverage as an endorse- 
ment to automobile policies. “We 
make the coverage a part of the policy 
itself in a third policy form. It would 
appear that the result in general is 
the same under either procedure.” 

Is the cover socialistic? What is 
more socialistic than the assumption 


of medical and hospital bills by gov- 
ernmental agencies as now happens 
in the case of many accident victims? 
It is only another step for the gov- 
ernment to take over completely. 

The real threat to the negligence 
system arises from faulty adminis- 
tration in three areas: Excessive ver- 
dicts in otherwise meritorious cases; 
build-up of non-existent or minor in- 
juries into claims which result in set- 
tlements or verdicts of usually $250 to 
$1,500; and congested court dockets 
and the time lag in getting cases to 
trial. 

As to excessive verdicts, Mr. Thorn- 
bury said his organization firmly be- 
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lieves in the jury system. If facts are 
properly presented by lawyers on 
both sides and the court properly in- 
structs on the law, the jury in prac- 
tically all cases arrives at a fair and 
just verdict. He noted that use of de- 
monstrative evidence may put undue 
weight on facts, even to the extent of 
arousing passion and prejudice on the 
part of the jury. Jurors should weigh 
the facts. They are capable of properly 
doing so. Actually, he noted, the fre- 
quency of excessive verdicts is very 
small, and considered by themselves, 
probably would not greatly affect loss 
costs. The publicity given to such ver- 
dicts, however, results in a gradual 
rise in the level of settlements. It is a 
constant battle for a claims manager 
to prevent fear of high verdicts from 
inflating the value of liability claims, 
not only in his own mind but also in 
the mind of the field adjuster. 


Answer To High Verdict 


What is the answer to the high ver- 
dict? More thought should be given as 
to what is best for the claimant, from 
the standpoint of the amount of money 
he actually needs to give him maxi- 
mum benefits. Money is worth only 
what it will do for the injured person. 
Seriously disabled persons, such as 
paraplegics and amputees, can, through 
rehabilitation and the use of prosthetic 
devices, be restored to a useful life. 
Perhaps the emphasis should be on 
how much money, if properly invest- 
ed, is necessary to restore the claimant 
to the highest degree of recovery rath- 
er than on only the amount of the 
award. What about an insurance policy 
for cases of uncertain future medical 
and surgical care? 

The build-up case, because of the 
high frequency, is a far more serious 
threat to the negligence system than 
jumbo verdicts, he believes. 

It is shocking to see case after case 
involving less than $100 damage to 
both vehicles, and in some cases, no 
damage, result in BI claims of $20,- 
000 and more for alleged back or 
neck injuries. A summons is often the 
first notice the company receives as 
suit is filed within a day or two after 
the accident. One study indicated that 
about 25% of the law suits were filed 
before insured had been able to re- 
port the accident to his agent or com- 
pany. While there were real injuries 
in some of these cases, in the great 
majority there was no indication of 
BI at the time of the accident. 


No Evidence Of Disability 


The insurer is denied a medical ex- 
amination for three to four months, 
sometimes longer. When the claimant 
finally submits to examination, the 
findings are negative and the insurer 
examiner is forced to conclude that 
the claimant may have been injured 
as alleged though no objective find- 
Ings are present at the time and 
there is no evidence of any disability. 

If there is some negligence on the 
part of insured, the claims man must 
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make the best settlement he can or 
try a law suit. If demands are reason- 
able, a settlement is made. But if the 
demands continue to be unreasonable, 
or liability is non-existent or very 
questionable, he may decide to try the 
case. Here is where he encounters an- 
other obstacle, exertion of pressure on 
defendants by judges to make payment 
regardless of the merits of the plain- 
tiff’s case. 

Unless the insurance business, bar 
associations, courts and lawyers can 
come up with a solution to the high 
verdict and built-up cases, rates will 
continue to climb, Mr. Thornbury said. 
Public clamor for compulsory compen- 
sation and elimination of the negli- 
gence system will grow. 

The third serious threat to the neg- 
ligence system is the congested court 
docket problem and the delay in get- 
ting cases to trial. “In our research 
this was one of the primary criticisms 
of the present situation involving au- 
tomobile accidents and is one of the 
problems that must be answered if we 
are to stem the tide against such 
things as compulsory automobile in- 
surance laws, compensation systems 
and state funds. 


Is Effective Supplement 


“We feel that family compensation 
coverage, while a departure from the 
practice of payment to third parties 
based on legal liability only, is an ef- 
fective supplement to the negligence 
system,” he said. “At any rate, the 
coverage is our answer to a very vex- 
ing question. It may not b he best 
answer. But are there better?” One 
thing appears rather certain. The pub- 
lic seems to be in no mood for the 
status quo in either the practice of law 
or the conduct of the insurance busi- 
ness. Without proper answer, more 
states are going to adopt compulsory. 


Underwriting Loss, Assets 
Up For Harleysville Group 


Harleysville Mutual Casualty had an 
underwriting loss of $1,759,788 in 1958 
compared with one of $720,253, in 
1957. Written premiums were $17,633,- 
505, an increase of 14.96%. Investment 
income was up to $590,547 from $509,- 
766. Assets increased by $4,815,930 to 
$27,150,351. 

Harleysville Mutual showed an un- 
derwriting gain of $114,202 in 1958 
compared with a loss of $347,705 in 
1957. Written premiums rose by 18.6% 
to $6,572,339. Investment income was 
up from $173,831 to $185,474. Assets 
increased by $1,015,062 to $8,012,352 at 
the end of 1958. 


AFIA Promotes Crowley 


American Foreign Insurance Assn. 
has appointed William F. Crowley 
branch assistant at Dallas. He joined 
AFIA in 1957 in the home office bro- 
kerage department. Previously he 
worked for Benedict & Benedict, New 
York brokers. 
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North America Names 
Zeitler At Syracuse 


North America has appointed Eu- 
gene F. Zeitler assistant manager at 
Syracuse. He will also be in charge of 
the Albany field office, where he had 
previously been special agent since 
1954. Prior to that he had been an au- 
tomobile underwriter and _ special 
agent for Fidelity & Casualty. 

American Liberty has promoted Bry- 
ant Alford from state agent to manager 
for Alabama. 
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St. Paul F.&M. Plans 
To Construct New HO 


St. Paul F.&M. is planning a new 
home office building to be constructed 
on the present site starting early this 
year, at a cost of over $6 million. 

The steel, glass, marble and alu- 
minum building, scheduled for com- 
pletion by 1961, will run a full block 
on Washington, between West Fifth 
and West Sixth Streets, and will con- 
tain escalators instead of elevators. 
The front entrance will be in the cen- 
ter of the Washington side, facing the 


federal courts building. 

The company now owns the entire 
block in which its home office is lo- 
cated as a result of extending its hold- 
ings in recent years by buying up ad- 
jacent property. On completion of the 
new structure, home office space will 
total 411,602 square feet, an increase 
of 45% 

Employers Mutuals of Wausau have 
appointed John F. Kitchell sales man- 
ager at Tulsa, replacing Robert C. 
Rattray, who has been transferred to 
Houston in the same capacity. 






















































































Statements of Condition at December 31, 1958 
ADMITTED ASSETS 
The Western The Western 
EXECUTIVE OFFICERS Casualty and Fire Insuranee 
Surety C Cc 
i“ oT Cash on demand deposit... 2,468,227 § 1,396,802 
E. C. Gordon *United States Government, state and 
Vice Chairman of Board municipal bonds 23,864,709 14,660,578 
C. C. Otte....... .....President *Corporate stocks. .... 2,558,779 4,773,314 
ary ona serra Total cash and investments......-.$28,891,715 $20,830,694 
K. H. Mead............ Vice President Investment in Western Fire 
E. H. Morrison....Vice President Insurance Gompnne 6,678,820 — 
W. L. Gench.. .. Secretary _— estate .......... — = a 417,276 
Treas remiums in course of collection 
ae roconet (not over 90 days, due) mn 9,617,482 1,579,228 
: , Accrued interest and other 
yo ceamaggayront te ste admitted assets ......... 1,351,448 524,781 
een oa among eci ened Total admitted assets. ...$46,539,465 $23,351,979 
J. RB. MacLennan..Ase’t Secretary 
‘Themes M maar Secu LIABILITIES 
¥. A. Hall......Ass’t Treasurer Reserve for unearned pr ....$15,902,863 $13,050,253 
Reserve for losses and loss anus samen 
djustment expenses 178, . 
LINES WRITTEN imide. "1,627,222 1.256577 
Se, Bernbecs, ; 
—" Total liabilities, except capital... ae a 
Accident ital ,000, 
Heosi ont mg fae "11380. 711 5,682,161 
ospitaliza 
Liability Surplus as regards policyholders.........$13,830,711 $ 6,682,161 
Workmen’s Compensation 
Fire and Allied Lines Total _....$46,539,465 $23,351,979 
Inland Marine Securities carried in above statements 
Multiple Peril deposited for purposes required by law....$ 1,065,770 $ 581,911 
Fidelity and Surety Bonds *Eligible bonds amortized; other bonds and stocks at December 31, 
1958 market values as prescribed by the National Association of 
Insurance Commissioners. 
Licensed in 39 States With Nation-Wide Claim Service 
Home Office Executive Office 
Western Building 916 Walnut 
Feet Scott, Kaneas Kansas City 6, Missouri 
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Seek Law To Bar Auto 
Makers From Financing 


And Insuring Cars 

WASHINGTON—Sen. Kefauver 
and Rep. Celler have introduced bills 
in Congress to bar automobile manu- 
facturers from owning or maintaining 
facilities for financing and insuring 
the automobiles they make. The title 
of the bill is “Automobile Finance and 
Insurance Agency Anti-trust Act of 
1959.” 

In the Senate the bill was referred 
to the judiciary committee, of which 
the anti-trust and monopoly subcom- 
mittee is a part. That unit, headed by 
Kefauver, is conducting an inquiry 
into insurance operations, regulation 
and competition under the direction 
of Sen. O’Mahoney. It is indicated that 
this subcommittee may hold hearings 
on automobile insuring practices be- 
fore getting on with its proposed in- 
vestigation of ocean marine, credit 
life and A&S, rating bureaus, etc. 

Rep. Celler issued a statement as he 
introduced his bill in the House: “The 
combination of manufacturing, financ- 
ing, and insuring gives to General 
Motors inordinate economic powers 
which it has used to increase its posi- 
tion with respect to Ford and Chrys- 
ler. 

Must Separate The Businesses 

“The business of financing and in- 
suring automobile sales must be en- 
tirely separated from the manufacture 
of automobiles. Re-entry of Ford and 
Chrysler in the financing business can 
only result in further increase in the 
concentration of economic power in 
the automobile industry. 

“The position of the small independ- 
ent automobile finance and insurance 
companies will be further jeopardized. 
The alliance between manufacturing 
and financing must be dissolved if 
free competition in the automobile in- 
dustry is to be preserved.” 

It has been reported that Ford is 
getting ready to enter the rent-a-car 
field and that Allstate would write 
the automobile coverage on the cars. 
(Allstate is said to be writing the 
coverage for Avis and for Peterson, 
Howell & Heather, large automobile 
leasing firm of Baltimore.) Charles H. 
Kellstadt, president of Sears, Roebuck 
& Co., which owns Allstate, has been 
elected a director of Ford Motor Co. 

In the discussion which preceded 
authorization of $395,000 for Sen. 
O’Mahoney’s investigation of the insur- 
ance business, Sen. Langer cited a re- 
port of this subcommittee in 1955. That 
report recommended investigation of 
“the relations, financial or otherwise, 
between banks, insurance companies, 
fiduciary institutions, etc.” 


N. E. States Act On Used 
Car Warranty Selling 


Commissioner Mahoney of Maine 
has authorized the sale of automobile 
mechanical breakdown insurance by 
insurers licensed in the state. Last 
December he ordered concerns selling 
warranties on used cars to desist, say- 
ing this constituted an insurance busi- 
ness. 

The attorney general of Massa- 
chusetts has advised Commissioner 
Humphreys that firms selling used car 
warranties there must qualify as in- 
surers or stop such sales. Gov. Powell 
of New Hampshire has ordered his at- 
torney general to investigate similar 
sales. Commissioner Knowlton has 
probed this activity for several months 
in New Hampshire to decide whether it 
is an insurance business under state 
law. 
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Outlines Some Keys To Current Problems 


(CONTINUED FROM PAGE 2) 


investment trust rather than to direct 
an insuring company. Emphasis has 
been on the investment portfolio, with 
inadequate attention to trends and 
progress in the service of insuring the 
ublic. 

This has had its apparent effect on 
national statistics. Some of the largest 
and oldest insurers suddenly have 
found their share of the insurance 
market was slipping and losses mount- 
ing. Investment income, while an im- 
portant adjunct of successful insur- 
ance operation, is only one aspect of 
the business. 

One of the biggest problems a com- 
pany faces, especially one with a suc- 
cessful history, is the tendency to 
continue on the same basis as in the 
past, Mr. Achenbach observed. There 
are built-in traditions, particularly in 
fire. For example, contracts are too 
complex; the shortcomings of the 
term discount have been tackled only 
recently; and companies have failed 
to improve marketing and distribution 
methods and costs. 


What Can Management Do? 


What are some of the things man- 
agement can do to make companies 
more effective, he asked. All are inter- 
ested in growth and in doing a better 
job for themselves and policyholder. 
However, growth means. different 
things to different people. It is not 
simply expansion. For if inflation in- 
creases the values of properties in- 
sured by 10%, a 10% increase in pre- 
miums is merely keeping even. Also, 
premiums are not always the whole 
measure of growth. Some companies 
don’t aspire to be the biggest in the 
world but want to be the best in a 
given area or for a given group of 
people. 

There are two ways to grow, he 
said. One is to serve more persons. 
The other is to give more service to 
the same people. The latter Mr. 
Achenbach defined as “growing from 
within.” Perhaps in some companies 
this can provide as much personal job 
satisfaction and company objectivity 
as spreading all over the country. Ob- 
viously size is more important than it 
used to be—for mere survival in an 
electronic age. But if the company’s 
general underwriting policy and indi- 
vidual underwriting decisions are de- 
signed for the maximum interest of 
the people it serves, it will grow to its 
objectives in spite of itself. This is an 
important consideration in establishing 
policy. 

He ‘noted that the general trend is 
toward multiple line agents. One-stop 
service is becoming more _ popular. 
Agents are becoming more diversified, 
with life insurance a regular part of 
their portfolio of coverages. Package 
selling is more prevalent. 


Company Has To Do More 


Whatever the logic or desirability 
of this trend, he said, the reason for it 
is primarily to lower acquisition costs. 
But if an agent’s interests become 
more and more diversified, he be- 
comes less of a specialist in any line. 
This means more centralization of un- 
derwriting checks and controls in the 
home office and more technical as- 
sistance to agents in the field. Thus 
there is imposed more responsibility 
on underwriting management. 

In the farm field, these are among 
the most difficult times in history to 
underwrite fire risks properly, he ob- 
served. In view of rapidly changing 
technology and systems in agriculture, 
Many of the farmer’s assets are obso- 


lete and have lost much of their utility. 
Replacement value may have no rela- 
tion to need and use. This leads to 
conflicts in making decisions, and to 
a rising loss trend. 

For example, in the midwest horse 
barns and chicken houses seldom are 
used any more for their original pur- 
pose. They have not been properly 
maintained, which creates an undue 
hazard. Assuming 100% honesty of in- 
sured, there still is little incentive to 
carry water to a fire. 


Unsafe Farm Installations 


Mr. Achenbach also expressed great 
concern because many farm people 
and commercial installers in rural 
areas have limited knowledge of safe- 
ty codes for electrical equipment, wir- 
ing, lightning rods, LP gas, heating 
equipment and the like. The tremend- 
ous increase in use of these things on 
farms is a phenomenon of recent dec- 
ades. 

He stressed the deleterious effects 
on insurers of inadequate insurance 
to value. 

Individual insurers and the busi- 
ness as a whole should put increasing 
emphasis on research and public rela- 
tions, he believes. The business gen- 
erally has lagged behind others in 
research—product research, including 
contracts, forms and coverages; mar- 
ket research to learn sales potentials 
and customer needs; and systems re- 
search to find better ways to provide 
service and reduce costs. 

The need for public relations effort 
is obvious. He said the “fine print” 
idea still lurks in the minds of people. 
The necessity of rate increases and 
other problems of the business would 
be better understood and accepted if 
reasons were properly presented. All 
in the business should allocate some 
time to keeping the public informed, 
he declared. 


Debate UJF For D. C. 


WASHINGTON—Stock and mutual 
casualty representatives joined in 
opposing the proposed D. C. unsatis- 
fied judgment fund legislation, in a 
panel discussion at the February 
luncheon meeting of District of Col- 
umbia Assn. of Insurance Agents. 
Howard M. Starling, Washington rep- 
resentative of Assn. of Casualty & 
Surety Companies, and Wallace M. 
Smith, Washington representative, 
American Mutual Insurance Alliance, 
spoke for the insurers. 

Harry Wender, chairman . of 
NACCA’s D. C. legislative committee, 
strongly advocated the legislation. He 
suggested it might be possible to 
agree upon a bill that would impose 
the entire cost on the uninsured 
motorist. 

Although opposing the bill, Mr. 
Smith conceded that “we have to do 
something to face this problem” of 
damages and injuries caused by un- 
insured drivers. 

Joseph F. Murphy, financial respon- 
sibility officer for the D. C. govern- 
ment, predicted that “something is 
going to be done in the future” about 
the matter. Though taking no posi- 
tion on the proposed bill, he gave 
statistics on the number of drivers 
“taken off the road” under the D. C. 
financial responsibility law, and show-. 
ing that 18% of accidents here are 
caused by uninsured drivers. 

Mr. Starling said he opposes UJF 
because it creates a state fund and 
affords an opening wedge for putting 


D. C. full scale into the insurance 
business. Such a fund represents a 
constant threat of expansion into 
writing automobile liability insurance 
generally’. 

Many persons will think that by 
paying this fee they are purchasing 
the equivalent of insurance and there- 
fore there would be no need to carry 
insurance, he said. Furthermore, some 
provisions in the bill might encour- 
age them to take a chance and not 
insure. For example, an uninsured 
motorist is permitted to pay a judg- 
ment against him in installments and 
by doing so retain his license and 
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registration. In one case in a state with 
UJF the installment was less than 
the amount of interest on the judg- 
ment. The possibility of subsequent 
weakening of the law to make it 
easier for the uninsured to have his 
license and registration restored de- 
spite his failure to reimburse the 
fund is always present. 

There is inherent in the fund the 
possibility of collusive judgments 
where the loss of license would not 
be serious to the debtor, he said. This 
would be prevalent in cases involving 
members of the same family. 
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Electric Protection Keeps Property Losses Low 


(CONTINUED 
other conditions which impair or cut 
off the supply of water. Central sta- 
tion supervision detects closed shut-off 
valves and other abnormal conditions 
caused by carelessness or malice and 
initiates corrective action. Central sta- 
tion operators maintain a close check 
until a signal indicates that normal 
conditions have been restored. 
Waterflow alarm service, supplied 
in conjunction with sprinkler supervi- 
sory service, transmits an alarm which 
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summons fire fighters whenever a 
sprinkler head opens. Firemen are 
thus able to back up the sprinklers in 
an emergency and shut off the water 
as soon as the fire is out. 

For unsprinklered buildings, ADT 
uses a_rate-of-rise automatic fire 
alarm system called Aero. This system 
consists of small copper tubing, one- 
twelfth inch in diameter, run in cir- 
cuits along the ceiling. Air within the 
tubing is normally at atmospheric 
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bonds are required by law and are always in demand. 


Premiums are often collected for 5, 10 or even 20 years 
—and can lead to substantial new business in other lines, 


AMERICAN SURETY 


FIRE © FIDELITY AND SURETY BONDS 


COMPANY 


CASUALTY * INLAND MARINE 


Affiliate: The American Life Insurance Company of New York 


100 Broadway, New York 5, N. Y. 


AMERICAN SURETY COMPANY 
Agency & Production Department 
100 Broadway, New York 5, N. Y. 


Please send me a copy of “MatLroap to Prorits” featuring Fidu- 


pressure and temperature, but when 
fire starts, heat rises and spreads over 
the tubing, rapidly increasing the tem- 
perature and pressure of the confined 
air and causing an alarm. Slow tem- 
perature rises, such as caused by heat- 
ing systems, do not build up the pres- 
sure and will not result in an alarm. 
Hundreds of fires are detected and 
reported each year by these Aero sys- 
tems. In a typical case, a short circuit 
recently started a blaze in the main 
shed of Seippel Lumber Co., Dubuque, 
Ia., Sunday afternoon. The yard was 
deserted, and a 30-mile wind was rat- 
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tling the eaves. In those circum- 
stances, the fire could have grown to 
uncontrollable proportions within a 
few minutes. But the automatic system 
detected the blaze and summoned the 
local fire department, which controlled 
the flames with negligible damage. 
“There’s no question in my mind,” the 
owner said, “that the automatic sys- 
tem is the reason we’re still in busi- 
ness today.” 

Another rate-of-rise fire detection 
system, called Teletherm, picks up ra- 
diant heat waves from a fire and fo- 
cuses them on a thermopile which 
converts the heat directly into electric 
energy to initiate an alarm. Designed 
especially for buildings with large 
open areas and high ceilings, Tele- 
therm is one of ADT’s recent fire 
alarm developments. One Teletherm 
detector will protect an undivided 
floor area within a radius of 105 feet. 

Smoke detection, a photoelectric 
system based on the principle of the 
electric-eye, aids ADT in safeguarding 
against special hazards. In small, en- 
closed spaces, such as_ fur-storage 
vaults or telephone and_ telegraph 
switching centers, a smoldering fire 
usually generates quantities of smoke 
without giving off an appreciable 
amount of heat. When the smoke in- 
tercepts a light beam of the photoelec- 
tric system, a transmitter automati- 
cally flashes a signal to the central 
station where operators alert fire- 
fighting forces. Smoke detection sys- 
tems can be applied to shut down fans 
and close dampers in air-conditioning, 
ventilating and other air-duct systems. 
At the same time, the system automat- 
ically transmits an alarm to summon 
firemen. 


Constant Search For Improvement 


Ever since the first burglar alarm 
was patented in 1858, inventors have 
sought newer and better means of 
thwarting larcenous attacks. In recent 
years engineers have been quick to 
adapt developments in electronics and 
other scientific fields to protective 
purposes. Today, protection specialists 
have a wide range of systems at their 
disposal for property protection. 

ADT burglar alarm systems trans- 
mit a silent signal to the central sta- 
tion or other protective headquarters 
at the moment of an attack. One sys- 
tem for protection of safes, called Tel- 
approach, transmits an alarm when a 
safecracker merely approaches the 
safe. Another, the Invisible Ray 
Alarm, signals the central station the 
instant a burglar interrupts an invisi- 
ble beam of light. Because burglars do 
not hear the alarm, they are often 
caught before they realize police have 
been tipped off. 

One of the newest burglar alarm sys- 
tems is the ultrasonic alarm, which 
fills a room with high-frequency sound 
waves, inaudible to the human ear. 
When a burglar walks within the room 
he disturbs the sound pattern and 
causes an alarm. In Chicago recently, 
a gang equipped with every conceiva- 
ble means of forcing entry—including 
a hydraulic jack and an acetylene 
torch, cautiously probed through a rear 
door, only to be turned back by ADT 
protection on the inside. Then they put 
their hydraulic jack to work. Bracing 
it against an adjacent building by 
means of planks, they applied pressure 
until the bricks popped. But before 
they could capitalize on this success, 
police were already approaching. An 
ultrasonic alarm had given a silent 
signal as soon as the bricks tumbled 
into the room. The gang abandoned 
the attack, leaving thousands of dol- 
lars worth of merchandise behind. 

To protect doors, windows and other 
accessible openings, ADT sets up 4 
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varrier of current-carrying contacts 
be ind foil stripping at each potential en- 
to try point. Screens made of wooden 
° doweling with current-carrying wire 
‘mM embedded are used to protect doors 
he ind walls. Recently, a supplementary 
ed protection device known as the vibra- 
se. tion detector has been put into service. 
he This “widget,” as engineers sometimes 
yS= call it, detects vibrations caused by at- 
alt tacks: on walls or ceilings and initiates 
‘ an alarm. It helps safeguard vulner- 
ion able points that would be difficult and 
Ta- expensive to protect by conventional 
fo- means. Police nabbed a Chicago burg- 
‘ich lar a short time ago when he tried to 
tric cut through the roof of a liquor store. 
ned Thinking he was attacking an unpro- 
irge tected point, he chopped blissfully on 
ele- while police surrounded the building. 
fire His first heavy stroke had caused an 
erm alarm by jarring the vibration detector 
ded into operation. 
t. Banks, loan offices and other busi- 
tric ness establishments rely on holdup 
the alarm service for protection against 
ding bandits. Holdup alarm devices permit 
en- ) tellers or others to transmit a silent 
rage signal to summon police without 
raph arousing suspicion, even while obeying 
fire the bandit’s commands. A _ prompt 
1oke alarm frequently prevents losses, par- 
able ticularly if the bandit is slightly de- 
| In- layed. 
slec- Prompt operation of a holdup alarm 
nati- in a Queens, N. Y. bank recently 
ntral | thwarted a clever bandit. Using the 
fire- | cyrrently popular threatening-note 
sys- technique, the holdupman forced a 
fans teller to fill a sack with $1,191 in small 
ning, bills. Although he warned her not to 
fems. give an alarm until he was out of the 
mat- bank, she nevertheless operated the 
ymon ADT holdup device while handing over 
the money. Police, summoned by the 
t alarm, captured the bandit and recov- 
ered the loot within a few blocks of the 
larm bank. 
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come increasingly important in the 
last 15 years because of widespread 
application of complete automatic pro- 
tection. Supervision of boilers, room 
temperatures, continuously operating 
machinery and other conditions is 
often required to supplement fire and 
burglary protection. 

Thousands of ADT subscribers use 
appropriate combinations of modern 
automatic fire and burglary protection 
services, along with automatic heating 
and industrial process supervision to 
provide complete automatic protection 
for their properties. This type of pro- 
tection usually makes it possible to ef- 
fect substantial savings by transfer- 
ring protection personnel to productive 
duties. 

As an example, in Houston a paint 
manufacturing company safeguarded 
its four-story building by an outside 
watch service. The watchmen were re- 
quired to protect the premises from 
fire and burglary, and also to keep an 
eye on a paint mixing tank and four 
ball mills, all of which operated day 
and night. 

At the suggestion of their insurance 
broker, company officials decided to 
consider converting to automatic pro- 
tection, but felt they could not reduce 
their watch service without taking a 
chance on a costly loss in production. 

An ADT representative, called in 
for a survey, explained that industrial 
process supervisory service would keep 
check on the paint mixers and other 
machines, while a combination of 
burglar alarm, sprinkler supervisory 
and waterflow alarm and automatic 
fire alarm service would safeguard the 
premises against usual hazards. 

Saves $5,000 A Year 

Company officials agreed that such 
a combination would provide protec- 
tion and yet maintain production. By 
converting, they got better protection 
and cut labor requirements 6,552 man- 
hours a year, saving the company more 
than $5,000 annually. 

Even ADT officials, long accus- 
tomed to curious requests, are some- 
times amazed at the variety of proces- 
ses that the company is called upon to 
supervise. At John Hopkins School of 
Medicine, for example, ADT is the-au- 
tomatic nursemaid for a group of cats. 
Subjects of a physiology experiment, 
the cats are kept at a predetermined 
body temperature by heating pads. 
Temperatures are recorded automati- 
cally. According to Dr. James Woods, 
assistant professor of physiology, ADT 
saves the school hundreds of dollars in 
supervision costs—and at the same 
time frees the department of the dis- 
tractions involved in making constant 
temperature and power checks. 

Keeping cats at a comfortable tem- 
perature is an unusual example of 
ADT supervisory service. More typical 
is the service supplied for a Minne- 
apolis ready-mix concrete company. 
Formerly, during cold weather, the 
company lost two to four days a month 
because of freezeups of sand in its 10 
hoppers. Either the heating system 
broke down or employes nglected to 
open steam valves. Each time it hap- 
pened, 17 concrete carrier trucks and 
several leased trucks stood idle. To pre- 
vent such stoppages, the company 
asked ADT to install a suitable super- 
visory system. Now, if pressure in the 
steam pipes drops to a point where 
heating would be inadequate, ADT 
central station operators notify compa- 
ny employes who see that pressure is 
restored. 

In all these installations, as with 
fire and burglar alarm installations, 
ADT specialists make regular inspec- 
tions and tests and provide complete 
maintenance of the protective signal- 
ing equipment. 
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Ready to sell for you: The complete 
geste ADS < Sales Tool Kit that has been deliver- 
4 ing more bread-and-butter Dwelling 
APPLICATION Insurance business to Peerless 
FORMS agents everywhere. A potent, pro- 
ong ductive new profitmaker! 
SALES ! 
FINDING GUIDE 





PEERLESS INSURANCE Co. i] KEENE, NEW HAMPSHIRE 
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ROYAL EXCHANGE ASSURANCE 
PROVIDENT INSURANCE COMPANY 


FRIENDLINESS 
and COOPERATION ... 


. . are key words of the fine Agent-Company 
relationship which has existed for more than 
239 years in the Royal Exchange organization. 





¢ The Royal Exchange was one 

of the foremost pioneers in 
establishing insurance as a 
business. 


yal Exchange 
Group 


55 FIFTH AVENUE 
NEW YORK 


Fire, 
Marine, Casualty 
Fidelity & Surety 


of New York 
Associated with 
Sun Insurance Office, Ltd. 
and Atlas Assurance Company, Ltd. 
Representatives in Principal Cities and 


Towns of the United States and in 
Most Countries Throughout the World 

















FeNATIONAL UNDERWRITER 





r 


WANT ADS 7 


Rates—$22 per inch per insertion—1 inch minimum—sold in units of half-inches. Limit— 
40 words per inch. Deadline 4 P.M. Friday of week before publication in Chicago office— 
175 W. Jackson Blvd. Individuals placing ads are requested to make payment in advance. 
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A & S UNDERWRITER 


Allstate has openings for experienced Ac- 
cident and Sickness Underwriters in south- 
east: Atlanta, Jackson, Charlotte, Roanoke, 
and St. Petersburg. Excellent opportunity 
for man with 3-5 years experience under- 
writing individual A & S insurance. Must 
have had wide latitude and responsibility 
for risk selection in Home Office or Branch 
Office. (This is not a sales position.) 


Prefer college graduate, age 28-38, mar- 
ried. Salary open, excellent potential for 
advancement. Submit résumé in confidence 
including age, experience, education, and 
salary expected. Write E. R. Bailey, Per- 
sonnel Manager. 
Allstate Insurance Company 
805 Peachtree St. N. E. 
Atlanta 8, Georgia 





UNDERWRITING OPPORTUNITY 
ACCIDENT & SICKNESS 
ALLSTATE INSURANCE CO. 


Allstate has an opening in Philadelphia 
for an experienced Accident & Sickness 
Underwriter. This position offers excellent 
opportunities for advancement for a man 
with 3-5 years experience in A & S under- 
writing who has had a wide latitude for 
selection of individual risks. 

Our outstanding benefit program includes 
the famous Sears-Roebuck profit sharing 
plan, paid vacation, merit increases (eli- 
gible 4 times a year), group life and hos- 
pitalization and many other benefits. 
We want to talk to you if you are a man 
with management potential and would be 
willing to investigate the opportunity of 
an unusually high paying and secure posi- 
tion which offers an unlimited future in all 
respects. 

Submit résumé in confidence, or call: 
W. B. MacLachlan, Personnel Mgr., Allstate 
Insurance Co., 35 So. 9th St., Philadelphia 
7, Pa. Tele.: WAlnut 2-4397. 





UNDERWRITING OPPORTUNITIES 


In an aggressive Midwest 
multiple line company 

1. Research Underwriter—To assist underwriting 
secretary in research, pro- 
gram development, and 
preparation of manage- 
ment reports. Must have 
a strong casualty back- 
ground. 

2. Casualty Underwriter—Young, aggressive, ca- 

‘ reer-minded individual to 
join line underwriters in 
a rapidly expanding oper- 
ation. 

3. Fire Underwriter—This rapidly expanding area 
needs an experienced line 
underwriter who can ac- 
cept responsibility and 
wants a career oppor- 
tunity. 

Above average salary for each position—excellent 

benefits. College degree preferred. To age 40. 

Address Box E-55, c/o The National Underwriter 

Co., 175 W. Jackson Bivd., Chicago 4, Ill. 





WANTED 
INDIANA FIELDMAN 


Experienced Multiple Line Fieldman de- 
sired for Northern Indiana. Small agency 
plant with extensive future development 
potential. Salary open. Full company bene- 
fits including Life, Health and Accident, 
and Retirement Program. Contact: 


William Landgraf, Agcy. Supervisor 


FREEPORT INSURANCE COMPANY 
P. O. Box 60 Freeport, Illinois 














VICE-PRESIDENT 
wanted by aggressive automobile casualty 
company to take complete charge of all 
underwriting activities in the five states in 
which it does business. Applicant required 
to have only one qualification: proven 
ability to produce an underwriting profit 
on expanding premium volume. We will 
back you up with a crack team of claims 
and accounting personnel. If you are the 
man we are looking for, run, don't walk, 
to the nearest mailbox and send us your 
résumé of experience. Salary open. Box 
E-68, c/o The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Ill. 





PROPERTY CLAIM MANAGER 


Ground floor opportunity to start a Property 
Claim operation in an established Life and’ 
Casualty Company. Will develop a Claim staff, 
set Claim policies and supervise the operation. 
Prefer degree, some legal training, C.P.C.U. 
helpful. Requires experience and responsible 
supervision of Claim handling for Fire, Marine, 
Burglary and Glass lines for statewide or larger 
area. Age 30-38. Submit complete résumé to: 
Box E-59, c/o The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Ill. 














PROPERTY UNDERWRITING MANAGER 


Multiple Line Underwriting Director wanted to 
pand independent policy packcege program 
for a leading Life y that is now entering 
the property damage field. Will manage a na- 
tional panne, establish policies and train 
new staff. 
Must have successfully managed Multiple Line 
Underwriting for a statewide or larger area. 
Prefer degree and C.P.C.U. Age to 30. Submit 
complete résumé to Box E-6!1, c/o The National 
Underwriter Co, 175 W. Jackson Blvd., Chi- 
cago 4, Ill. 








CLAIM EXAMINER 


A progressive, midwestern casualty company 
needs a claim —a man capable of 
assuming duties of Chief Examiner. Applicant 
must be able to supervise claim personnel and 
willing to travel to branches. Legal degree re- 
quired, with some experience in private prac- 
tice preferred. Salary open, commensurate with 
applicant's ability. Write to Box E-60, c/o The 
National Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 





Guy Retires, Keller 
Named In Ohio By 
Western Adjustment 


Allen C. Guy, regional supervisor of 
Western Adjustment in Ohio since 
1937, has retired under the company’s 
retirement plan and is succeeded as 
regional supervisor and Columbus 
manager by Wilson R. Keller. 

Mr. Guy started in business as a 
claim agent for the Pennsylvania rail- 
road at Cincinnati, and then was an 
adjuster for Employers Liability at 
Cincinnati before joining Western in 
1920. Eight years later he became the 
first regional supervisor in Ohio for 
Western. 

He is a PMLG of the Ohio Blue 
Goose and is a charter member of In- 
ternational Assn. of Arson Investiga- 
tors. 

Mr. Keller has been Columbus man- 
ager of Western since 1953 and has 
been with the organization since 1936. 
He was manager at Springfield, O., for 
two years before going to Columbus. 


Western Casualty To 
Issue 100,000 Shares 


Western Casualty has filed a state- 
ment with Securities & Exchange 
Commission asking for the registra- 
tion of 100,000 shares of capital stock 
at $5 par. The company, which owns 
Western Fire, proposes to offer the 
stock for subscription by present 
stockholders at the rate of one share 
for each five shares held. An under- 
writing group headed by Kidder, Pea- 
body & Co. will offer unsubscribed 
shares publicly. 

The proceeds of the sale will be 
added to the company’s general funds. 
In the fourth quarter of 1958, stock 
of Western Casualty sold at a high 
of $46.50 and a low of $36.50. The 
company has 600,000 shares authorized 
with 500,000 issued and outstanding. 


Set Public Hearing On 
New Mo. Auto Rates 


JEFFERSON CITY—The Missouri 
department has set a public hearing 
for Feb. 26 to review the reasonable- 
ness of and necessity for the recent 
National Bureau increases in automo- 
bile rates. The 11.1% increase in rates 
became effective Dec. 17, but can be 
set aside by the department if it is de- 
termined the bureau does not show 
the increase was justified. 


Chandler Joins Sayre & Toso 

Burney Chandler has joined Sayre 
& Toso-W. B. Brandt & Co. as man- 
ager of the fire department. 











FOR SALE 
Partnership interest in Central Colorado 
Agency in top town. Well established, 
growing Stock company agency. Write and 
include your qualifications to: Box E-51, 
c/o The National Underwriter Co., 175 W. 
Jackson Bivd., Chicago 4, Ill. 


with some Casualty experience. 
Age 38, married, 2 children, college background 
and 10 years insurance experience. Traveled ex- 
tensively in Illinois and Wisconsin. Also sold 
direct. yy situated northwest Chicago 
suburban area. Reply Box E-66, c/o The National 
era Co., 175 W. Jackson Blvd., Chicago 
, IMlinois. 











TEXAS - OKLAHOMA 
AFFILIATION WANTED 
Young (3!) married man desires Company or 
Agency position in Oklahoma or Northern Texas. 
Multiple Line, including Life, experience—3 years 
with large Old Line Company—5 years with 
cate. art of C.P.C.U. completed. Will travel. 
Address Box E-63, c/o The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, Illinois. 








FIELDMAN AVAILABLE 

12 years successful bureau, sd and multiple 
line field oer. Strong Fire. 33 years old, 
married, —— o ——. ambitious, can 
administrate. king change to progressive 
stock company field ition. Prefer Southwest. 
Reply Box E-57 c/o National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, Ill. 


WANTED - CHICAGO 
JUNIOR CASUALTY UNDERWRITER 


Company exoerience preferred. 
Phone or write Mr. Groll 


JOYCE AND COMPANY 
309 W. Jackson Bivd., WEbster 9-5400 








ILLINOIS FIELDMEN 


Good opportunity for experienced Multiple Liae 
Special Agent to travel Central Illinois. Aggres- 
sive and successful company offering good op- 
portunities to right man, preferably between 
30 and 40. Insurance and retirement benefits. 
Address Box E-64, c/o The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, Ill. 











WANTED 
Experienced Fire or Casualty girl. Well 
established Agency located in Madison, 
Wisconsin. All replies confidential. Write: 
P. O. Box 190, Madison, Wisconsin. 





CLAIM ADJUSTER 


te take charge of one-man branch claim office 
located in southwest Virginia. Desire individual 
experienced in investigation and adjustment of 
Workmen's Compensation claims. Car furnished. 
Reply Box E-67, c/o The National Underwriter 
Co., 175 W. Jackson Bivd., Chicago 4, Ill. 
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Mutual Agents Not 
High On Advertising 
Or Selling Life Lines 


W. J. Perryman & Co., mutual gen- 
eral agency of Birmingham, has an- 
nounced results of its poll of approx- 
imately 700 agencies in Alabama, 
Florida, Mississippi, Louisiana and 
Tennessee. The average agency polled 
represents eight companies, only two 
of which are truly multiple line. 

About 65% of the agencies agreed 
that fewer companies in an agency 
would help eliminate duplication in 
accounting, special agency services 
and details in connection with sup- 
plies, procedures, rules and regula- 
tions. Special agent calls were desired 
once a month by 61%, while 39% 
thought calls every three months or 
even less were sufficient. 

Only 45% of the agents have an 
advertising program. Of these, 39% use 
newspapers, 17% radio, 19% road 
signs, and 25% other forms, including 
direct mail. Of those without an adver- 
tising program, 54% object to the 
“prohibitive” cost, 7% don’t believe 
in advertising, 16% do not have time 
to set up a program, and 23% are not 
familiar with necessary procedures. 

Only 71% were familiar with ac- 
count selling and 75% knew the 
meaning of the term “one stop insur- 
ance service.” Package policies were 
favored by 89%, but 93% of this num- 
ber thought monthly instalment pay- 
ments are a prerequisite to public ac- 
ceptance. Company financing, rather 
than banking or other arrangements, 
was favored by 74%. 

Life facilities are established in 
70% of the agencies, but only 34% 
of these reported that the arrange- 
ment is satisfactory or is contributing 
materially to income. 


ReactionTo Renewal Plan 


A plan for issuing auto renewals 
by companies or general agencies us- 
ing electronic machines was approved 
by 78%. In this connection, 82% 
approved the idea but specified that 
they should continue issuing original 
policies; 75% felt renewals should be 
on forms that would replace agency 
invoice and other accounting records; 
76% insisted on delivering renewals; 
64% were willing to take a commis- 
sion cut in line with reduced detail re- 
sulting from the plan, and 73% felt 
that the premium payment should be 
a condition of the policy being effec- 
tive. ° 

Only 60% were willing to eliminate 
flat cancellations on auto policies as a 
means of reducing the acquisition cost 
factor, and 39% were willing to treat 
auto coverage as an accommodation 
to be written only for insured for 
whom they write other lines. 

A policy writing service for fire pol- 
icies and renewals, similar to the auto 
plan proposed, was favored by 52%, 
and 69% thought that fire policies 
could be renewed by certificates or 
payment of premium for an indefinite 
period to eliminate the five year rate 
maximum rule. Company and general 
agents could properly police rat- 
ing of class rated fire policies without 
bureau auditing, in the opinion of 
58%. More than 90% felt that insurers 
and general agencies could help them 
eliminate general detail caused by 
antiquated procedures. 


Johnston To Glens Falls 


As Mass. Special Agent 

Glens Falls has appointed William 
B. Johnston special agent in eastern 
Massachusetts. He was previously spe- 
cial agent there of Aetna Fire. 
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Morrill Comments On Main Issues Of Auto Insurance 


of matching rates with hazards.” 

The hazards of the urban area are 
not the same as the hazards of the 
rural area, he pointed out. America 
has had a tremendous urban and sub- 
urban development since World War 
Ill. What were cornfields are now 
crowded communities. To insure these 
new developments at country rates is 
both unsound and inequitable, yet in 
many parts of the country the redefin- 
ing of territorial boundaries has lagged 
far behind the facts. 

A major shortcoming of current sta- 
tistical processes is that they reveal 
data only for previously defined units 
of exposure. A rating territory may 
encompass radically different degrees 
of hazard, yet territorial experience 
will never reveal them. Remainder of 
state experience generally is suffering 
from the encroachment of suburban 
areas, with urban-type hazards, un- 
recognized by established boundaries. 

The answer to more realistic terri- 
torial definitions will not be found by 
scrutinizing territorial experience, Mr. 
Morrill said, declaring that what is 
needed is continuing research, based 
on field studies, and so designed that 
boundaries can react quickly to chang- 
ing circumstances. 


Business Lacks Imagination 


Insurance, he charged has suffered 
from a lack of imagination in treating 
with some of these problems. “We 
cannot afford to let the solutions bog 
down in a committee system, or be ob- 
scured by inadequate staff work. 
There is too much poring over statis- 
tics which represent admirable exam- 
ples of good arithmetic, but have no 
more meaning in relation to the haz- 
ards currently being assumed than the 
operating data on the DC-3 have for a 
modern air line. One of the great vir- 
tues of independent, competitively 
made rates is the spur that they pro- 
vide to all other pricing units to adapt 
to the realities of the market place, 
free, as the independent is, to act 
without consultation with others or the 
need to harmonize views.” 

In all but a few states, he comment- 
ed, the entire industry has the benefit 
of competition in defining territories. 
There are the bureau territorial defi- 
nitions, often in two unmatched sets, 





INSURANCE 
EXECUTIVES 


We are proud of having placed more 
executives than any other organization 
in the country. We have exceptional 
opportunities in the INSURANCE indus- 
try immediately available. 


EXECUTIVE ACTUARY ... $20,000 
Life Bkgd. Must be Fellow. 

ACTUARIAL ASSOC. $ 9,000 

ASSOC. MANAGER $10,000 
A & H background—Midwest. 

CLAIMS MANAGER ...... $12,000 
Fire, Burg. Plate, OLT, GL. 

- CALL WIRE WRITE 

In Complete Confidence to: 


H. J. Roberts 


Insurance Executive Consultant 


CADILLAC ASSOCIATES, INC. 


220 S. State Street WAbash 2-4800 
Chicago 4, Illinois 


“Where More Executives 
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one for the liability coverages, another 
for physical damage—and there are 
the independent definitions. Consider- 
able competitive advantage can be ob- 
tained by the rate filer who is able to 
match his boundaries a little more 
closely to the real difference in hazard 
than his competitors, but “even under 
the goad of competition, many rate 
makers have been surprisingly laggard 
in reacting to population shifts. Their 
performance to date offers no support 
for the often-urged notion of standard 
territories to be based on some un- 
identified ivory-tower source of wis- 
dom. Competition has been a prime 
force in providing such adjustment of 
territories as has occurred. It would 
be a serious error to put artificial lim- 
its on that force.” 


Agrees With Classifications 


Mr. Morrill said he could find little 
fault with the broad general pattern 
of automobile rating classifications. 
The classification factors are arbi- 
trary, but they do appear, based on 
present knowledge, to represent actual 
conditions affecting the degree of risk. 
“Self interest and equity should lead 
us to improve these systems as we 
gain understanding; competition will 
be the spark that promotes prompt ac- 
tion.” 

He said one of the most promising 
new ideas for rate classification is that 
of weighing the number of moving 
traffic violations of the operator. Wide 
differences in traffic laws, enforce- 
ment and record-keeping make this 
concept impractical today, but these 
problems may be overcome in time. 

Mr. Morrill said he believes the real 
difference in hazard represented by 
operators of motor vehicles is far 
greater than any current rating sys- 
tems recognize. The Province of Mani- 
toba has for several years been able 
to segregate the accident records of all 
drivers according to the number of vi- 
olation points against them at the be- 
ginning of the year. Year after year, 
those drivers who began the year with 
six or more points on their record have 
been involved relatively in almost 
thirty times as many fatal accidents as 
those who began the year with no 
points. 


Attempt To Deal With Fringe 


Assigned risk plans are really an at- 
tempt to deal with this dangerous 
fringe of drivers. Costly as these plans 
have become, most management peo- 
ple regard them as an unavoidable 
price to be paid for the preservation of 
insurance on a private enterprise ba- 
sis. “But if we can identify the truly 
irresponsible operators by demonstra- 
ble evidence—and repeated violations 
offer that possibility—-we may have 
the weapon needed to stiffen the backs 
of legislators and motor vehicle ad- 
ministrators so that society will deny 
these reckless few the use of our high- 
ways. In the process, we may elimi- 
nate from our experience those risks 
that are responsible for a grossly ex- 
cessive share of the losses.” 

However, he pointed out, the indus- 
try has a responsibility to provide a 
voluntary market to every motorist 
who in good faith is entitled to volun- 
tary insurance. Putting somebody in 
the plan solely because he is too young 
or too old makes no sense. “Some day 
the industry must wage a battle to get 
adequate rates for assigned risks, since 
it is unconscionable to require the av- 
erage driver of normal habits to sub- 
sidize that group. But our ability to 
wage that war is hampered by the 


suspicion on the part of public officials 
that many people now in the assigned 
risk category do not belong there.” 

Mr. Morrill suggested that one way 
to stimulate the writing of such risks 
voluntarily is through an_ incentive 
plan. State Farm favors the national 
adoption of the Youthful Driver Sup- 
plement now in use in Wisconsin. That 
device gives each insurer credit 
against its assigned risk quota for 
every youthful driver voluntarily in- 
sured. National Assn. of Independent 
Insurers, representing companies do- 
ing over $1.5 billion of auto business, 
officially endorses the Youthful Driver 
Supplement. 

The specialty companies and their 
“ultra selectivity” are not responsible 
for the tight auto insurance market, 
Mr. Morrill averred. He asked: “Is it 
the American agency system compa- 
nies or the independents which have 
reduced agents’ commissions on auto- 
mobile insurance, placed blanket pro- 
hibitions on the writing of class 2 
(youthful driver) business, cancelled 
agencies, withdrawn outright from 
whole territories, or made the accept- 
ance of automobile business contin- 
gent upon the writing of other, more 
profitable lines? 


Independents Seeking Business 


“My company is aggressively seek- 
ing new automobile business, and so 
are other specialty companies. We 
have never ceased to do so. Practically 
all of the real growth in automobile 
business in recent years has been ab- 
sorbed by the independent companies, 
the leaders of which have been grow- 
ing three times as fast as the industry. 
Had these companies restricted their 
writings to the degree of their princi- 
pal bureau competitors, the future of 
our business as a private enterprise 
would now be in jeopardy.” 

In 1956, he said, State Farm and 
Allstate jointly grew to the tune of 
$66.1 millions of earned auto premi- 
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ums. All other companies combined 
grew by $132,635,000, so that two in- 
dependents alone accounted for 50% 
as much growth as the rest of the in- 
dustry. In 1957, the two independents 
added $82.4 millions of earned premi- 
ums, which was 34% of the $243.8 
millions by which all others grew 

The growth of the rest of the auto- 
mobile insurance business in 1956 was 
only 3.4% of its 1955 volume; in 1957 
it was 6% of its 1956 volume. “When 
you consider the substantial rate in- 
creases that began to show up in 
earned premiums in those years, and 
the fact that about a billion dollars of 
earned premiums of other independ- 
ents are in the aggregates, it becomes 
plain why the willingness of the inde- 
pendents to extend their automobile 
underwriting commitments in recent 
years has been the principal means for 
meeting the expanding insurance 
needs of the motoring public.” 

State Farm is the second largest 
writer of auto insurance in Wisconsin, 
with 6% of the liability business. In 
seven years under the Youthful Driver 
Supplement, Mr. Morrill said, the 
company has had two risks assigned 
by the plan. The remainder of the 
quota has been fully met by youthful 
risks insured in the voluntary market, 
and State Farm’s credit balance is now 
so great it may never get another as- 
signment. Other independents also 
show large credits. “Since this means 
is equally available to all insurers 
there can be only one answer as to 
which companies are the most restric- 
tive in writing young drivers. There is 
no factor of which I have knowledge 
that would suggest that the pattern in 
Wisconsin is different from the pat- 
tern elsewhere.” 

Mr. Morrill said he was not making 
his point for the sake of argument, 
“but merely to clear the air. There are 
many problems in this business which 
the entire industry needs to tackle to- 
gether, and harmony cannot be ex- 
pected if either side believes that the 
other is shirking its responsibilities.” 

A most disturbing development in 
1958 was the increased role of politics 
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in the regulation of rates, Mr. Morrill 
commented. One of the most respected 
departments in an official opinion de- 
nied a rate increase as an attempt on 
the part of the filer to maintain “tech- 
nical solvency,” which the department 
decided was an extravagant goal. 
Another leading commissioner made a 
public statement that an automobile 
rate filing which he said he had not 
had a chance to study “appeared ex- 
cessive.” In many states, rate filings 
were tried principally in the newspa- 
pers. 


A Sense Of Surprise 


This condition, he said, must be 
faced as a business problem, “perhaps 
with a sense of surprise that we have 
not had to face it earlier.” Most major 
businesses today find it necessary to 
take public opinion and politics into 
account. Insurance cannot expect to 
be an exception, when its product has 
a near-mandatory status and public 
officials are required by law to pass 
on the prices charged. 

The formation of Insurance Insti- 
tute for Highway Safety “is truly a 
giant step forward for our business,” 
Mr. Morrill declared. The reduction of 
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accidents has become an imperative 
for insurance. He predicted that In- 
surance Institute for Highway Safety 
will infuse new energy into the entire 
traffic accident prevention field, and 
provide results. 


Progress Was Essential 


The progress that independents 
have made from the role of heretics to 
that of respected competitors was es- 
sential to the growth of a good work- 
ing relationship, such as that which 
has already been achieved on the 
highway safety and financial respon- 
sibility matters, Mr. Morrill stated. 

Working with competitors on com- 
mon problems while competing vigor- 
ously in the market place is nothing 
new for independents, he added, “All 
but a few of the truly independent 
companies have worked together for a 
dozen years in NAII. Our agents tell 
us that their toughest firing line com- 
petition actually comes from fellow 
members of the NAII and other inde- 
pendents. 

“That experience should give us 
confidence that it would be no more 
difficult to cooperate across existing 
lines than within the ranks of the 
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principal trade associations. There are 
men of good will, competence and un- 
derstanding in all camps.” 

An attractive place to begin the next 
round of cooperative action could well 
be that of achieving better public re- 
lations for the automobile insurance 
business, he suggested. Better public 
understanding and acceptance of the 
need for adequate rates, of the factors 
which affect them, and of the impor. 
tance of supporting adequate accident 
prevention measures, are badly need- 
ed. Cooperation in the public rela- 
tions area has already been proposed 
by people on all sides. 


Proposals Were Defeated 


Proposals for cooperation have some- 
times been defeated by the notion 
that in some way Independent Com- 
pany X or Independent Company Y 
stands to gain a propaganda advan- 
tage, he observed. “This view over- 
looks the fact that each company 
stands alone in the market place, and 
each independent company proposal 
will be under the scrutiny not only of 
the other bureau groups but of every 
other independent as well. 

“Fortunately, the competitive bitter- 
ness of the past is being rapidly re- 
placed by the competitive respect of 
the present.” 


Roemer New President 
Of Toledo Agents’ Assn. 


Toledo (O.) Assn. of Insurance 
Agents has elected William L. Roemer, 
president; Floyd J. Dragen, Ist vice- 
president; James F. Gilger, 2nd vice- 
president; Howard W. Adkins, sec- 
retary and treasurer, and William A. 
Johnson, chairman board of trustees. 
Other trustees are James G. Crockett, 
Gifford H. Fine, A. J. Kaltenbach, 
William K. Baker, Ruel T. Brown, Jr. 
and the officers. 


Dicus Joins McGee & Co. 
Robert Dicus has joined Wm. H. 

McGee & Co. as manager of the mul- 

tiple line department at Chicago. 
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World Ship Losses 
Down In 1958 For 
Third Straight Year 


Liverpool Underwriters Assn. has 
reported world total losses of 87 mer- 
chant vessels, aggregating 280,477 
tons, in 1958. The total loss ratio was 
.24 since world total tonnage of vessels 
over 500 gross tons was 114,687,966. 
This was a new record in a trend 
which started in 1956 when there 
were 95 total losses for a loss ratio of 
.28. In 1957, 90 total losses produced a 
ratio of .26. 

The association’s annual report 
noted that this improvement was 
brought about partly by the depres- 
sion in world shipping which has idled 
many vessels. 

In 1958, Panamanian ships led the 
list of total losses with 12, aggregating 
46,650 tons. Next in order were Liber- 
ia with six losses of 35,044 tons, 
British ships with eight losses of 28,- 
966 tons and the United States with 
five ships totaling 24,443 tons. 

In a listing of the most important 
casualties in 1958, the report included 
25 American ships. Of these, eight 
occurred in the Great Lakes trading 
area. 


New Seaway Problems 


The association reported 6,857 par- 
tial losses in 1958, compared with 7,- 
243 in 1957. Partial losses include 
damage from weather, strandings, col- 
lisions, explosions and other insured 
casualties. 

The report highlighted the sched- 
uled opening of the St. Lawrence Sea- 
way to deep draft vessels in June. 
It quoted the warning by Canadian 
underwriters that there is need for a 
cautious approach to the new prob- 
lems likely to be presented by use of 
the seaway which is an inland water- 
way with all the hazards of confined 
navigation. 

The association stated that unreal- 
istic cargo rates, due to intense com- 
petition in expanding world insurance 
markets, continued in 1958. The sit- 
uation was aggravated by the general 
decline in world trade. Onerous op- 
erating conditions imposed by certain 
governments added to the difficulties 
facing cargo underwriters. These short 
sighted governmental policies will in 
the long run harm the economies of 
the countries concerned, according to 
the association. 


No New Commissioner 
Named Yet In Minn. 


ST. PAUL—Gov. Freeman, an- 
nouncing appointments to executive 
positions in the state government this 
week, did not include an insurance 
commissioner. The six-year term of 
Cyril Sheehan has expired, but he is 
continuing in office until a successor is 
named. The expectation is that Cyrus 
Magnusson, executive secretary of the 
governor, will be appointed commis- 
sioner. In private life he has been in 
the insurance business. 

Meanwhile, the governor has pre- 
sented a reorganization plan of state 
government which would make the 
department a division of the com- 
merce department. The workmen’s 
compensation board also would be 4a 
division of the commerce department. 

The governor has presented this 
plan to the legislature twice before. 
Nw Mutual Names Claim Managers 

Northwestern Mutual has appointed 
John R. Burns claim manager of the 
southeastern department at Raleigh, 
Vincent L. Anderson at Sacramento, 
and William H. Johnston at San Diego. 

















959 


has 
1er- 
477 
was 
sels 
966. 
end 
ere 
o of 
sda 


port 
was 
res- 
dled 


the 
ting 
ber- 
ons, 
28,- 
with 


‘tant 
ided 
sight 
ding 


par- 
_*, 
‘lude 

col- 
ured 


hed- 
Sea- 
June, 
dian 
for a 
yrob- 
se of 
ater- 
fined 


real- 
com- 
rance 
. sit- 
neral 
; Op- 
rtain 
ulties 
short 
ill in 
es of 
ig to 


or 





February 20, 1959 


Warns Of Undue 
Group A&S Rules 


(CONTINUED FROM PAGE 1) 
dealing with filing and approval of 
group A&S policies, rate regulation, 
minimum benefits, extension of mater- 
nity benefits, compulsory cash sick- 
ness, and possible moves toward multi- 
state or duplicate regulation of insur- 
ers. 

“Undue regulation of group insur- 
ance certainly would tend to stifle 
competition,” he said, “and thereby 
reflect adversely on state regulation, 
both from the point of view of the 
public and in the eyes of Congress. To 
the extent that the states regulate 
merely for the sake of regulation and 
not for reasons based on public inter- 
est, state regulation is not functioning 
as contemplated by Congress under 
public law 15 or as expected by the 
insurance buying public.” 

However, he said, the ability of the 
health insurance business to adjust 
rapidly to changing conditions, to pro- 
gress through experimentation, and to 
keep the public interest as its major 
objective, augurs well for the future. 


Ask Reopening Of Ia. 


Auto Rate Revision 


Iowa Assn. of Independent Agents 
has asked Commissioner Oliver Ben- 
nett to reconsider the automobile rate 
revisions which he approved, effective 
Oct. 1, for National Bureau of Casu- 
alty Underwriters and National Au- 
tomobile Underwriters Assn. The re- 
ductions were based on a reduction in 
acquisition costs from 25 to 20%. 

In connection with the request of 
agents, the bureau has filed with the 
department a statement that neither 
the bureau nor the department has 
any control over commission contracts 
between producers and companies. 
The bureau deals only with the total 
production cost allowance as a budget- 
ary item, it said. Individual insurers 
may pay this or a higher or lower per- 
centage. 


Treadway Is V-P Of 
New Orleans Agency 


William L. 
Treadway Jr. has 
been elected a 
vice-president of 
Southern Marine 
& Aviation Under- 
writers agency. He 
previously has 
been in field work 
in the south since 
1948. 





W. L. Treadway Jr. 


Childs Ad Manager Of 


Merrimack Mutual Group 


Gerald R. Childs has been named 
advertising manager of Merrimack 
Mutual group. He previously has been 
advertising manager of an Atlanta 
department store. 


Zorn Oregon Deputy 


E. O. Zorn has been appointed chief 
deputy of Oregon by Commissioner 
Musser. Mr. Zorn has been manager 
of Oregon General Agency. 

A past president of Oregon Fire Un- 
derwriters Assn., he started in insur- 


; 4mce with Yorkshire at New York in 


1936. He was transferred to San Fran- 
cisco in 1941 as resident secretary. He 
joined Oregon General Agency in 1948. 
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Republic Of Dallas 
Had Gains In 1958 


Consolidated assets of Republic and 
the affiliated Vanguard increased $6.5 
million in 1958 to a total of $47,088,849. 
Surplus to policyholders was $18,997,- 
313, a gain of $3.9 million; agency 
premiums increased $2 million to 
$21,821,318. The combined loss and 
expense ratio of Republic was 87.0 and 
for Vanguard it was 98.4. 

A dividend of $1 was declared on 
the 4% preferred stock, payable March 
26 to stock of record March 13. 

An increase in the common stock of 
Republic was approved. An additional 
30,000 shares will be issued at $10 par, 
increasing the total outstanding to 
420,000. A stock dividend will be paid 
to stock of record Feb. 12 at a ratio of 
one new share for each 13 now held. 
Fractional shares will not be issued, 
but stockholders for a limited time will 
have the right to buy additional frac- 
tions to complete a full share. The 
stock dividend is payable Feb. 25. 

A quarterly dividend of 40 cents was 
declared on the common stock (includ- 
ing new shares issued as a_ stock 
dividend) payable Feb. 25. 


Quarterly Dividend Noted 


It was announced that two new 
officers have been elected and three 
officers were promoted. Russell H. 
Perry was elected executive vice- 
president, and T. O. Maitre was ad- 
vanced from secretary to assistant 
vice-president. In other promotions, 
Dale K. Sievert was advanced from 
assistant treasurer to treasurer; Philip 
G. Atkins and R. L. Caldwell were 
named assistant treasurers. 

Mr. Perry has been vice-president 
and manager of the eastern depart- 
ment at New York since 1945. He 
started in insurance in 1925 with 
Chicago F.&M. and joined Republic in 
1932. 


Bill To Tighten FR Law 


Filed In Iowa Legislature 

DES MOINES—A bill to tighten the 
present financial responsibility law in 
Iowa and increase the proportion of 
insured drivers has been filed in the 
house. 

The bill is intended to be an answer 
to supporters of compulsory although 
no bill has been filed for such a pro- 
posal in the Iowa legislature. Under 
the present law, security must be 
deposited to cover damages which 
result from an accident, and the bill 
would also require proof of financial 
responsibility for three years when 
such a person is involved in an acci- 
dent resulting in property damage in 
excess of $50. 

Another bill would provide an effec- 
tive cancellation date through service 
of notice upon insured with the date 
not to be less than 5 days after serv- 
ice. The service may be made in per- 
son or by mail. 

Other insurance bills would prohibit 
giving away insurance of any kind to 
induce sales or exchange of property; 
authorize the exclusion of atomic 
energy hazards from the standard fire 
policy; and permit the use of a sim- 
plier form of multiple-peril policy. 


Devine Is President Of 


Madison Insurance Board 


R. J. Devine has been elected presi- 
dent of Madison (Wis.) Insurance 
Board, replacing Harland Klipstein. 
Other officers are George Neckerman, 
vice-president; William Bush, treas- 
urer, and Norman Johnson, secretary. 


Clark To Retire After 
54 Years In Insurance 


(CONTINUED FROM PAGE 1) 
Laboratories and a committee mem- 
ber of National Automobile Theft Bur- 
eau and Marine Office of America. Be- 
cause of his forthcoming retirement 
he recently resigned as chairman of 
Underwriters Adjusting Co. and pres- 
ident of Cook County Loss Adjust- 
ment Bureau, Underwriters Grain 
Assn. and Underwriters Salvage Co. 
of Chicago. He is a past president of 
Oil Insurance Assn., was chairman of 
the western regional committee of 
Factory Insurance Assn. and was 
vice-president and chairman of the 
executive committee of Uniform Print- 
ing & Supply Co. He was chairman 
of the managing committee of Moun- 
tain States Inspection Bureau, served 
as a member of the governing com- 
mittee of Western Underwriters Assn. 
and as a committee member of Chica- 
go Fire Patrol. He has been vice- 
chairman of the executive committee 
of Western Actuarial Bureau, and a 
member of the western regional com- 
mittee of National Automobile Under- 
writers Assn. 


Lloyd Brown’s Career 


From 1919 to 1921 Mr. Brown was 
with a Dallas real estate firm. In 1921 
he became a solicitor in a Decatur, 
Ill., agency. In 1923 he joined Na- 
tional Liberty as a special agent. He 
became state agent in [Illinois in 
1924. He went with Loyalty in 1927 
as state agent in Illinois; was ap- 
pointed assistant secretary in the 
western department in 1931, secretary 
in 1935 and 2nd vice-president in 
1936. He was appointed vice-president 
in 1958. 

He is a past MLG of the [Illinois 
pond of Blue Goose. 


American Surety To Seek 
Stock Dividend Authority 


William E. McKell, chairman and 
president of American Surety, has an- 
nounced that stockholders will be 
asked at the annual meeting March 
16 to approve a proposal permitting 
the board, at its discretion, to utilize 
the company’s presently authorized 
but unissued shares for payment of 
stock dividends. Payment of part of its 
dividends in stock would conserve 
cash for investment and surplus for 
expansion of underwriting capacity, 
Mr. McKell said. 

If the proposal is approved, it is the 
present intention of management to 
recommend this year declaration of a 
cash dividend of 25 cents payable July 
1, and a stock dividend of 414%2%, or one 
share for each 25 shares held, payable 
Oct. I. 

American Surety has authorized 
capital of 2 million shares of $6.25 par 
value stock, of which 800,000 shares 
are presently unissued. Cash dividends 
have been at the rate of 22%, cents 
quarterly. 


N. C. Again Considers Deviation 
North America’s 10% fire and home- 
owners’ deviation case is again under 
consideration in North Carolina by 
Commissioner Gold, after lengthy re- 
hearing. At the hearing North Caro- 
lina Fire Insurance Rating Bureau of- 
fered figures to show that North 
America was operating at a loss in the 
state ii. those classes and hence should 
not be allowed to deviate. North Amer- 


_ica contended that its loss ratio is well 


below that of the bureau and that it 
has been able to show substantial sav- 
ings in expenses. The issue is expected 
to wind up in the courts. 
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N. Y. Auto Men Mark 
35th Anniversary 


Automobile Underwriters Club of 
New York marked its 35th anniversary 
with a_ luncheon 
meeting at the 
Drug & Chemical 
Club there. Frank 
G. Haley, vice- 
president of Amer- 
ica Fore Loyalty, 
and president of 
the club, disposed 
of the usual busi- 
ness quickly and 
turned the gavel 
over to Howard 
Stocker, retired 
deputy U. S. man- 
ager of Northern Assurance, who acted 
as honorary chairman. Mr. Stocker at- 
tended the organization meeting in 
1924 and was elected first secretary. 
He is a past president. 

Gilbert L. Kerr, retired vice-presi- 
dent of America Fore and now with 
Recording & Statistical Corp., com- 
pared problems in the automobile field 
today and 35 years ago, some of them 
serious and some humorous. 

Arthur Carlin of Royal-Liverpool 
carried on the theme of yesterday and 
today with some amusing definitions of 
well known imsurance terms. Mr. 
Stocker briefly sketched the history of 
the club’s activities over the years. 
Several charter members unable to 
attend sent congratulations. 

Thirty underwriters attended the 
first meeting. Many of them rose to top 
executive posts in their companies. 
Charter members included A. E. 
Heacock, president of Pacific of New 
York group; W. W. Smith, U. S. man- 
ager of London & Lancashire; Walter 
Meiss, retired U. S. manager of London 
Assurance, and the late F. E. Sammons, 
who was president of Hanover Fire. 
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Florida Rate Situation 

After a hearing, Commissioner Lar- 
son of Florida ruled that the filing 
by National Bureau of Casualty Un- 
derwriters for a 28.9% increase in au- 
to liability rates was in proper form. 
However, he postponed to March 15 a 
hearing on the merits of the filing and 
the amount of increase asked. He in- 
dicated he proposed to retain the 
Chicago actuarial firm of Briscoe & 
Associates to review the filing. He 
turned down the filing in December 
on the grounds that the bureau insur- 
ers write less than half this class of 
business in the state. The bureau add- 
ed the experience of mutuals, which 
Larson said met his objections as to 
sufficiency of data. 


McHugh Zone | Il Speaker 


Donald P.McHugh, counsel for the 
Senate judiciary anti-trust and mono- 
poly subcommittee which is investi- 
gating insurance and state regulation, 
will be principal speaker at the zone 
II meeting of commissioners at the 
Greenbrier, White Sulphur Springs, 
W. Va. 


Trice, Mackey Elected V-Ps 


The Davenport agency of Richmond, 
Va., has elected G. Wilmer Mackey 
and J. Norvel Trice vice-presidents. 
Mr. Trice is chairman of the educa- 
tional committee of National Assn. of 
Insurance Agents. He has been with 
the agency since 1941, the last five 
years as treasurer. Mr.Mackey has 
been secretary. He joined the agency 
in 1946. L. W. Trigg, named Rich- 
mond’s young man of the year for 
1958, was elected secretary-treasurer. 
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